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Super-Smokeless,2 


Py 


The z 
Means Larger Profit a. 


HE SUPER-SMOKELESS Furnace will 





mean larger profits for you. It will put 

you in a distinct class actually above com 
petition. With the SUPER SMOKEL ESS 
you can increase your business and get better 
prices for your work 

The SUPER-SMOKELESS Furnace ts the 
best furnace from the Home Owner's point 
f view, and therefore the best furnace for 
the Dealer to sell In idition to burning 
soft coal smokelessly and economically, it has 
proved a big tuel saver with hard coal 
Actual tests pro conclus that it de 
ps mor eat with less tu sott ce 

rd) than a1 1y other fur 

The SUPER-SMOKELESS means cle 
ness. health, fuel economy and _ all-around 
heating satisfaction for the Owner! It means 
more and better business tor the Dealer. It 
will pay YOU to investigate Send _ for 
complete information ard our. Exclusive 


VIEW OF CASTINGS O} Thi 
SLPER-SNIOKELESS FURNACI 


UTICA HEATER COMPANY 


UTICA.N. Y - CHICAGO,ILL - AMCANUFACTURERS OF THE 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 


TODAY 


Deéaler Proj yosition 
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After all the home owner 
wants a good heating plant 





and he won't shop for a 
price on a furnace if you 
can give him more than he 


can get elsewhere at any price 


A you can give more heating value 
—first by selling the home owner 
thoroughly on Warm Air Heating— 
second, by selling him on the impor- 
tance of proper installation or heating 
engineering. 


When you have sold your prospect on 
these two things and your ability to 
heat his home do you think that he will 
hesitate in accepting your recommenda- 
tion of a good warm air furnace ? 


After all, you know that the price of the 
furnace does not greatly affect the price 
of the complete quality installation. 


And yet the furnace itself 
is of utmost importance— 
its quality of material 
measures the /ife of the 
entire system—its design 
and construction measure 
the heating efficiency— 
its refinements the con- 
venience and ease of 
operation. 


The Weir Steel Furnace is 


SheMEYER 





the highest quality furnace made—it is 
built of heavier stee|—steel that is rolled 
to our strict specifications—its design 
provides greater heating surface (the 
radiator alone has more square feet of 
radiation than most furnaces)—it is 
both riveted and welded for permanent 
tight construction—its water pan is 
larger and properly placed and even the 
casing has double casing rings to pro- 
vide tight joints that prevent dust from 
entering the warm air chamber. 


Its heating capacity is certified — its 
performance is guaranteed (when in- 
stalled according to the Standard Code) 
and the furnace itself in- 
cluding all its parts is 
unconditionally guaran- 
teed for five years. 


For the dealer who sells 
good warm air heating 
the Weir is unquestion- 
ably the logical furnace to 


handle. 


Ask for a copy of the 
WEIR “Book of Facts.” 


FURNACE Co. 


Peoria-Illinois 
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for homes hard to heat 
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HE XXth Century Patented Overhead System, 
usable only by XXth Century dealers, produces 
more even heat in every room than a regular warm air 
installation. Due to the greater velocity of rising heat 
in one central pipe, rooms far away are heated just as 
well as rooms close to the furnace. 


The Overhead System leaves the cellar free from pipes 
—a great convenience when laundry work is considered. 
Warm air registers are in the ceiling, which permits 
placing furniture where desired without fear of scorching. 


Long, narrow bungalows as illustrated above, or homes 


with cellars only under one section, are types of homes 
to which the XXth Century Patented Overhead System 
is admirably adapted. 


This system, in the hands of furnace dealers, is proving 
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a strong business getter. It simplifies instal- 
lation methods and makes hard jobs easy. It 
will cost you nothing to get the complete 
facts. Clip and mail the coupon today. 


| tha ties CREE eee: 








I 

(The XXth Century H. &. V. Co. ; 
| Akron, Ohio j 
f Without obligation please send com- | 
{plete information on your Patented Over- J 
(head System. i 
! J 
i (tae! eae a 
{ Name ] 
{ ! 
a ae “Address , 
{ oo a ~~ 
I City State ] 
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Published Weekly American Artisan and Hardware Record, Inc., 620 South Michigan Avenue, Ohicago, 
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Entered es Second June 265, 1887, at the Post 





, Ilineis, under act of March 8, 1878. 
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The LOW PRICED EQUATOR 
STEEL FURNACE 
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DIRECT CHALLENGE FOR COMPETITION work / 














Less Cash Discount 


$ 5 é and Gas Tight 
Less Quantity Discounts 





Here is a very low priced 
riveted gas tight steel furnace 
for competition work 


It is made of the same weights of heavy steel 
plates that are used in our highest priced 
quality furnaces. 


It is not skinned in either material or work- 
manship. 


It will never leak gas at its joints for all seams 
are riveted and cold welded absolutely gas 
tight. 


It has no cast iron fire bowl to crack and 
cause replacement. 


Contractors will all want it because their houses will 
sell better with a Gas Tight Steel Furnace in them 


It will command a better profit and costs you no more than 
the inferior furnaces which you have been using for com- 


petition work. 


You need not be obligated to anyone for we will cash all 
your time payment contracts at 92% of their face value. 


We are the largest manufacturers of steel furnaces in the 
world and we will warehouse completed furnaces for you so 
as to insure delivery in the fall. 





Marshalltown, Iowa 








The Marshalltown Furnace Company is a subsidiary of ours 


Lennox Furnace Company, Inc. 


Syracuse, N. Y. 
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Riveted and Welded 


1. Riveted for strength. 


2. Welded for a_ perfect, 
permanent seal against 
smoke, gas, and fumes. 
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Talk About Furnaces 
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A Common Sense 





There are two kinds of furnace buyers, 
one of which you may be overlooking 


OME buyers insist on quality at any price. 
a Others buy strictly on price but expect quality, 

nevertheless. Each must be given the value he 
expects, or the reputation of the dealer and of all 
warm air heating is in danger. The good will earned 
by better jobs is more than offset by the dissatisfac- 
tion with one cheap job that goes wrong. Cheap 
furnaces make only a temporary profit; they build no 
good will—they endanger the future of your business 
and of all warm air heating. 


If your business is selling furnaces—not simply 
taking orders—you can sell quality even to the con- 
firmed price buyer. For, after all, he is looking for 
VALUE at a price. Offer him 100% more value 
for 25% more price, and you have a salé and a 
customer that will be a booster for years to come. 





, ‘ In the Armstrong boiler plate furnace the overwhelm- 
& ing advantage of paying a little more is easily made 
obvious even to the layman. 


The Armstrong is 20% more efficient than inferior 
. furnaces by actual scientific tests—the fuel saved the 
> first year more than offsets the difference in price. 











This, and other Armstrong advantages, make quality 
selling easy—even in the face of the strongest price 
competition. You can’t afford to build your future 
on temporary profits from cheap furnaces. The 
Armstrong means more profitable jobs and the kind 
of satisfaction you can bank on for endorsement. 























By 
| 








The Thomas & Armstrong Co. 


NX London, Ohio 
Dept. 502 





NOTE: It will pay you to know all of the ad- 
vantages of selling Armstrong quality furnaces. 
Write us on your business letterhead for litera- 
ture describing ALL the distinctive Armstrong 
features, price and our dealer proposition. 


. ARMSTRON 
FURNACE 
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Compete With Direct 


Get in the competition for the big residence jobs. 
Sell circulating Warm Air Heat on its natural 
advantages. 


The builder of a big home expects to pay a rea- 
sonable price for his heating plant. You can sell 
him a plant that will give more comfort and health- 
ful heat than any direct radiation system. 


If you will go after these jobs you can take busi- 
ness away from your direct radiation competitors 
and bring new customers to your shop. 


‘““AFCO” Sales Assistance helps you to compete 
with direct radiation and to sell the better warm 


air system. 


This service is available to only one live dealer 
in each town. If we are not represented in your 
town write us at once. 


AMERICAN FURNACE CO., ST. LOUIS 


Radiation 





The ‘‘AFCO’’ Boiler Plate Line 


consists of three models. The 
Crescent style (illustrated above) 
the R. E. Styleand T. Style radia- 
tors. They are identical in construc- 
tign with the exception of the ra- 

iators and a few minor details. 
Each model is made in a complete 
range of sizes. Send for illustrated 
catalogue and prices. 


Other Furnaces Come and Go, but ‘‘AFCO”’ Stays and Grows 








For Instance: 


Meeting the Needs of the Western Furnace Dealer 


Y 


From what other - Moist Heat 


source can the Western Dealer obtain 
such complete selection of modern 
Warm Air Heaters.as the Nesbit; 
Weir and Stanco Furnaces, 9 styles, 














and 47 sizes, in all. 











Asbestos Paper and Paste, etc., etc. 


Furnace-man. 


WEIR STEEL FURNACE 


STANDARD FURNACE & SUPPLY CO. 


OMAHA, NEBR. 


Also the staple lines such as steel and semi 


steel Registers; Wood Grille; Whitney Tools; 


In fact we have everything for the 


EAR after year “Standard Line’ dealers multiply in number ahd increase their percentage of 
the available business. This is mostly due to the completeness of ‘‘Standard Service.” 


Where else can you send an order for all 
of the following national brands and be as- 
sured of having your order filled complete? 


HANDY PIPE AND FITTINGS 

“NO > TERS 

H & C—170-190 SERIES REGISTERS 
STANCO REGISTERS 

WISS SNIPS 

PEXTO TOOLS 

MAJESTIC CHUTES AND REISTERS 





STANCO STEEL FURNACE 
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E. L. ELLSWORTH 
“@EM” FURNACES, SHEET METAL WORK 
FURNACE REPAIRING 


:s26-28 WEST THIRO STREET 
Darrow. Owo, Dec, 10, 1926 


Robinson Furnace Co., 
Chicago, Ill 


Gentlemen 
Por the past few years it has been ay custom to 
celebrate the Holiday season with a little party to the 
wen of my organisation and also a few friends of ours who 
have been especially responsible for the success of same 


in the preceding year 
shown 


“he "Gem" Furnace and the help and courtesy 
way responsible for 


by your company has been in a large 
the success of ay business this year A real furnace, 
fair prices and prompt shipment is a combination that 
is indeed hard to beat 
It would, indeed, give us great pleasure to have 
you and also Mr Taylor as our guests at this party which 
will be held Thursday, December 16th 





season is only & 
onship between 





I sincerely hope that this past 
forerunner of many years of business relati 
Yours for a Happy Holiday Season, 


BE. L BLLSWORTE. 
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Here is an 
unsolicited 
testimonial 
from one of 
our Robinson 
Gem” dealers 
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“A real furnace —fai ie 
tion hard to se = Prompt shipment, is a bina 
, Ccombina- 
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The Robinson . 4 
; ‘Gem”— 

c : th : 

piece rept’ deube ee i ah nalenroe Si scill in the 

clinker-proof grates, ee Te: full cast front, lev op a 

Write us today for full ou very “Gem er shaker 


your r 
eply—Thank you! 




























96 \MERICAN 





16 Years’ Experience 


Building ROBINSON Electric 
Welded Steel Furnaces 


ly real proof of the electric welded joint 
in steel furnace construction—gas and 
smoke tight, no joints inside the casing. 


Improved radiator construction that 
takes the strain away from the drum and 
allows the use of TWO outlets from the 
drum to the radiator when additional 
capacity is required. 


Your success depends upon REPEAT 
sales to satisfied customers—our sales 
plan will do this amd bear in mind that 
the ROBINSON LINE is_ complete; 
FORCED AIR, GAS FURNACES, 
SMOKE CONSUMERS and all metal 
clothes CHUTE DOORS. 


Our folders are salesmen---they are yours. 


WRITE TODAY. 


THE A. H. ROBINSON COMPANY 
CLEVELAND, OHIO 
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e Traveling East or West 


A restful night on beautiful Lake Erie—to or from 
Niagara Falls, will add enjoyment to your trip. 
Palatial steamers— Unlimited facilities, including large airy state- 
tooms, excellent dining room service. 


Daily May 1st to November 14th—Each Way Every Night between 


Cleveland and Buffalo 


Leaving 9:00 p. m., arriving 7:30 a. m. (Eastern Standard Time) 
Write for new Steamer Schedule between Cleveland and Buffalo 
via ERIE during July and August 
Connections at Buffalo for Niagara Falls, Eastern and Canadian 
points. Connections at Cleveland for Cedar Point, Put-in-Bay, 
Toledo, Detroit and points West. 

Our new 32-page Tourist Guide with complete information 
endbenaa will be mailed free—on request. 


Ask your ticket agent or tourist agency 


Z for tickets via C & B Line.. Your rail FARE ¥ 
h ticket is good on our steamers. m™ $ 5 50 ¥ 
The Cleveland and Buffalo Transit Co. | ° . 

Cleveland, Ohio . oat 
= New vy 

A Auto Rate 2 

As $5.00 and up “ 

— 
—SS ee £. “ 





BOLTS 


WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 














THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 














PATTERNS (or izoves 
THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS  ,x Woon aaa inoN 
VEDDER PATTERN WORKS ‘°"s:)°"*° TROY, N. Y. 








IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 














WHEN you write to advertisers please 
mention that you saw it in 
AMERICAN ARTISAN 
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BOOMER 


HIS is our latest addition to the 

Boomer line. We heartily recom- 
mend it for your favorable considera- 
tion. 
The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 


For durability, economy, easy to oper- 
ate, easy to set up and the low price at 

which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 
“Makers of BOOMER FURNACES for Forty-Three 























L Years 


“American Seal” | 


FURNACE CEMENT 


Roof Cement — Stove Putty 
Plumbers Putty 


PAINTS and SPECIALTIES 


WILLIAM CONNORS PAINT MFG. CO. 
Established 1852 NEW YORK 
JAMES L. PERKINS 
Western Distributor 
140 S. Dearborn St., Chicago, Il. 
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FANNER 


STOVE 


AND 


FURNACE 
TRIMMNIGS 


For Quality and Service use Fanner 
Trimmings. We operate our own 
Malleable and Gray Iron Foundries. 


Write today for latest illustrated 
catalog which lists and describes 
our complete line 


THE FANNER MFG. COMPANY 
BROOKSIDE PARK CLEVELAND, OHIO 
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The Center of Interest 
in Your Heating Jobs 








are the Registers. 


Grasp this The Only 
Guaranteed 

FREE AD fo-srreak, 
b , teed story - 

y USING a 


Satisfactory / 
Register. F 


Mail this Coupon f/ 
today to / 
ROCK / 
ISLAND Sa 
REGISTER / . 
CO., / TER CO. 
Rock 4__ Rock 
Island, / Island, Ill. 
Til. / 4 — 
/ tlt inforr metign 
C 
4s STRE AK REG- 
7 ISTERS 
‘5 / 
Registers / Name 
carry this , 
mark / Address wr 
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Have you seen it? 


WALWORTH 


New Standardized 


STYLE B 


Baseboard Register 


OT only made throughout in accordance with the 
rules of the Standardization Committee but it is 
the neatest durable register ever made to sell at a 
popular price. 
Simple, easy and accurate in operation, cast face 
made of the best iron, finished in all the popular 
finishes and made in the following sizes: 
8x10 inch 214 base extension 
a - —— - 
9x12 “ 2% “ = 
10x12 “ 3% “ * 


Study the features of this new register. 


-Write today for full particulars and prices on the 
Walworth New Standardized Style B Baseboard 


Register. 
Order some for that next job—your customers will 
want them. 

Made the makers of Walworth Double Gratings, 


Se = teel Registers, eee 7 hae lla = | Sema gisters, 
Ventilators, Borders and Casings Rings 


THE WALWORTH RUN 
FOUNDRY COMPANY 


West 27th Street and N. Y.C. & St. L. R. R., Cleveland, Ohie 


Distributors: 
ROBINSON yume? CO,, Chicago, Mi. 
HART M , Louisville, 


Ky. 
PHILLIPS & BOTTORFF MFG. CO., Nashville, Tena. 


Eastern Representative: 
PENN TINSMITH’S SUPPLY CO., Philadelphia, Pa. 
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HANDY 
ELBOWS 


are just like the remainder of 


the HANDY line — 


STRICTLY HIGH 
QUALITY AND 
FIRST CLASS IN 
BOTH 
MATERIALS 
AND 
WORKMANSHIP 


END to us for all your needs— 


and be assured of prompt ship- 
ment and good merchandise. 


F. MEYER & BRO. CO. 


1311-13 S$. ADAMS ST. PEORIA 
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cAnnouncing the Second and Greater 


MILES AUTOMATIC 
FURNACE FAN SCHOOL 


of Furnace Engineering 


Dedicated to the task of advancing the art 
of scientific warm air heating service. 


cAt Cleveland, Ohio, June 13th to 25th 


Under personal direction of J. C. MILES, Vice-president 


~.e£ 





The Warm Air Furnace Fan 
SESSIONS WILL BE HELD AT THE 


‘New Hotel Allerton Club Residence, Cleveland 


HIS school is designed to help the 
traveling salesman of Furnace Manu- 
facturers. It aims to contribute the prac- 
tical furnace engineering knowledge that 
every manufacturerwants his mento have. 


It will put every man who attends it 
in a position where He can do better 
work for the dealer and thus be of greater 
service and profit to his employers. 


No man can come to this school 
and not be inspired with greater loyalty 
towards the business he is in, greater 
loyalty towards the company he works 
for, and a greater confidence in himself 
based upon knowledge. 


The basic idea is to instruct them in 
practical furnace sales engineering service. 


The success of our first school proves 
what. can be done when men are sin- 
cerely interested. 


This school has the advantage of grow- 
ing out of the experiences of the first 


school. That is why we believe it will 
be better and greater. 


The furnace salesman of today must 
know what he should know about— 


B. T. U.’s Radiant Heat 

Constant K Convection Heat 

Factor 55 Conduction Heat 

Specific Heat Air Motion and Humidity 


He will learn this and a whole lot 
more at this new school. We pay all ex- 
penses of the school. You pay the ex- 
penses of your men. 


It is important to let us know as quickly 
as you can, by wire or mail, just how 
many men you will send. 


The school is also open to furnace 
dealers. We expect many of them. If 
you are a furnace dealer remember we 
can accommodate only 200 in all, there- 
fore don’t delay a minute after seeing 
this advertisement, but wire your reser- 
vation in to us. 


The Warm Air Furnace Fan Company 


6521 Cedar Avenue, Cleveland, Ohio 














Say you saw it in AMERICAN ARTISAN—Thank you! 









































100 





AMERICAN 





ARTISAN 





The Vendor Who Cut Off Hands 


ERE is an old story about a mer- 
chant in a distant land who, when 
informed by the King’s men that 

the despotic ruler had placed a tax of one 
piece of silver on every hand through- 
out the land, forthwith cut off his hands 
to evade it. 


How shortsighted of Ben Ali, or what- 
ever his name. The poor merchant, in- 
capable of earning, unable to suVive, 
passed out—starved in help- 
less poverty. He had evaded 
the tax and saved his piece of 
silver—but in so doing had 
lost all. 


Well, here’s the point. The 
hands of your business and of 
ours are the service and values 
we deliver to our customers. 
We might just as well try to 
make gold out of carrots as to 








5 ae ) | 





try to build a sound business without 
them. The furnace man who skimps on 
the quality of his job saves a pittance but 
in so doing undermines his reputation— 
jeopardizes his future. 


Ponder this. Lamneck Simplified Pipe 
and Fittings cost no more than any other 
ready made fittings of standard make. In 
fact, these neat, trim, sturdy items cost 
very little more than thé metal in the 
rough. What penny wise folly 
then to accept similar products 
of questionable merit or to 
waste your time and effort 
making them in the shop. 


‘*Lamneck’s”’ are the best that 
skill, experience and flawless 
raw materials can make—true 
to promise, true to gauge— 
honest value. Why not give 
this quality to your customers ? 





THE W. E. LAMNECK COMPANY, 416-432 Dublin Ave., Columbus, Ohio 


Western Representative: THE QUICK FURNACE & SUPPLY CO., Des Moines, lowa 





NECK 


OTE: Write for 


SIMPLIFIED catalog and prices. 
PIPE AND) qsemeies eat 
FITTINGS 


products free for 
the asking. 
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Registers and Faces That Sell! 








NE good reason for the ever-increasing popularity of 

T&B Registers is the new variety of finishes in which 
they are offered. lor we realize that the greatest amount 
of satisfaction results in every direction if a register is 
good-looking as well as mechanically efficient. Our Tanbo 
Antique and Tanvory finishes are colors that blend har- 
moniously with almost any interior. 


The “Cobble” Cold Air Face has met with approval every- 
Baseboard Style 901 Reg- where because its use promotes economy. Sturdy con 
ister — Positive Center struction, ease of installation, hard-wearing finish, all pro- 


Movement. Shown in TAN- 
VORY finish. mote easy sales 


Dealers will profit by mailing in the coupon below 


TUTTLE & BAILEY Mre Co. 


Established 1846 
441 Lexington Avenue New York City 


Style C “Cobble” Cold Alr Face. Note tiny “cobbles” covering 


TUTTLE & BAILEY*MFG. CO. 


243 . PAC , 
REGISTER CAPACITY 441 Lexington Ave., New York City. 
Exhaustive tests conducted by the Na- 
tional Warm Air Heating and Ventilating 
Ass'n have established that a register 
gives 100% capacity if the fretwork in 
its face does not exceed 30% of the open 
ing size. Thus T&B Registers and Fac s 
are designed to give 100% capac ty 
and they do! 


Gentlemen Please send full information regarding T&B Registers 
Air Faces. 


Name 





Address 














When writing mention AMERICAN ARTISAN—Thank you! 











102 



































Founded 1880 
Published to serve Yearly Subscription 
word oar merican rtisan =. 
arm 
Sheet Metal, Roofing ord States ..... $2.00 
Stove and Hard rarely tl ltl ll lo—Eeetsti‘“‘(‘(‘(‘é‘é‘é‘(‘( ( a‘(‘( lll:C TE eee $3.00 
Industries hoo |) $4.00 
Published EVERY SATURDAY at 620 South nth Avenue, Chicago 
ADVERTISING AND EDITORIAL STAFF 
Etta Cohn G. J. Duerr 
J. F. Johnson Frank McElwain 
Eastern Representatives: M. M. Dwinell, J. S. Lovingham, 156 Sth Avenue, New York City 
Vol. 93, No. 21. CHICAGO, MAY 21, 1927. $2.00 Per Year. 
Page Page 
Sheet Metal Department............... 105 to 111 | The Hditor’s Page... .......ccsccsccsccess: 113 
National Capitol Building Roofed with Sheet Reducing Wages Curtails Purchasing Power. 113 
Copper 134 Years Ago..........27........ 105 
Why You Should Attend the Western Warm 
whgensie Sheet a Officers Hear Talk on Air Meeting ...... 0. .cccccccdcvevceves’s 113 
ndenturin a ee eee 1 
—" - Heating and Ventilating Department..114 to 118 
—— yey Evanston, Illinois, Find ae Sia as Mitiatens Chains Aik Caner 
ofit i t tal Wind isplay..... etermining Mos cien 
ee ee ee = Connections, by John S. Walker.......... 114 
C. A. Rothe Talks on Indenturing of Ap- , 
EN ods ne ncn Bia ook ccmheenaeeeuk’ cae 108 | Selling Heating Service Instead of Heating 
Syoteme, by J. C. Mies A:... 082. secccces- 115 
Describing Construction of Pattern for Right an ; 7 7 
PE gn eatin Ds ies nn at ethan doanbA? Con 1 res “gee into Line to Support Stand- - 
Hand-to-Mouth Buying Cuts Down Peaks A oti oss mde ag sven cage Ohba eon *s 
and Valleys in Production................. te BO ee 118 
Paul L. Biersach Allies Self with Friedley- Hardware Department ..............-+--+:- 119 
EE ls Seo <cA ob a-vno ee eden ks 111 F 
: ee SE TDs nsi6 sp nica son sesnen ves 119 
ee I I Soin Scien as vd at < inv danse 111 ' ; 
Random Notes and Sketches, by Sidney Coming Conventions ..............-..++: 119 
pO Pe PE ee oe eee oe ee a DN si eins iewd Kiglen We we belie Sree 120 
— — ____ 
AN ACHIEVEMENT | 
An explanatory note regarding service to readers of AMERICAN ARTISAN. This paper 
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THATCHER 





BOILERS -FURNACES-RANGES 


Delivers an 
Ample Supply of Pure, 
Fresh, Healthful Heated Air 


HEN you install a Celebrated Thatcher Tubular Furnace you 


know your customer will receive complete heating satisfaction 
with the ample quantity of clean, fresh, healthful heat it delivers. 

























The unique tubular construction is the reason for the high efti- 
ciency of this furnace. The rapid circulation of fresh air over its large 
heat radiating surface and through the many special cast iron tubes 
prevents the warmed air from becoming burned or scorched. 


The one-piece tubular radiator with positive gas-tight joints makes 
the escape of coal gas impossible and is but one of its outstanding 
features. 










Write for trade information and 
full details about the Celebrated 
Thatcher Tubular Furnace and 
other Thatcher Products. 


The Thatcher Company 


Since 1850 







NEWARK, N. J. 
39-41 St. Francis St. 


NEW YORK CHICAGO 
21 West 44th St. 341 N. Clark St. 












Celebrated Thatcher 
Tubular 


Warm Air Furnace 





When writing mention AMERICAN ARTISAN—Thank vou! 
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Get the Agency for This 
SEAMLESS, Heavy Welded Steel Furnace 


HE pens public preference is 
for clean heat, ample moisture, 
quick results, less waste. 


That’s why the Waterbury sells 
easier to more people! Its many 
decided advancements in furnace 
design place this furnace way out 
in front. 


Waterbury salés are going ahead at 
a pace never before approached. 
Don't be handicapped this year. 
Write for our big catalog and 
agency proposition in detail. J hen 





judge for yourself. 
No simply steel, but welded SEAM- m_—y fe gy if. 
LESS steel, the heaviest used in : : 
furnace construction. That spells CLEAN Simply mail the coupon. 
heat permanently. _ 
Greater Humidity The Waterman-Waterbury Co. 
_ Not simply a water-pan, but really adequate 1122 Jackson St. N. E. Minneapolis, Minn. 










~* moisture, with a shallow pan placed at the top 
for more heat and even distribution. Folks want 
+ this feature. Automatic if desired. 


No undersized radiators—a special size for each 
furnace. -The Standard Code capacity of every 
size Waterbury is plainly designated by a metal 
plate. 











The 


Waterman- 
Waterbury Co. 


1122 Jackson St. N. E. 
Minneapolis, Minn. 


. <a Please send me complete details for the Water- 
-~ bury Agency proposition and your illustrated catalog 





Prompt Service 


Complete Stocks carried in Philadelphia, 

Pittsburgh, Albany, New Orleans, Kansas ~~ “eevee eeeneevreunenenwneeneneneneneneneneneeenenereenwneneneeneenewn ae eeeeeee 

City, San Soeniites ang mneeete. ines ee aan eee ee Py See ee Re Be 
i 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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JS Hardware 
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Capitol Building, Washington, D. C., One Section of Which Has Been Protected with Copper Roofing Over a Century 


National Capitol Roofed With Sheet 
Copper 134 Years Ago 


Capitol Architect, David Lynn, Praises 
Quality of Endurance 


Roof’s 


ITTLE did our forefathers 
think when they built the Cap- 


itol at Washington, D. C., the cor-© 


ner stone of which was laid by 
George Washington in 1793, that 


the copper roof placed thereon 


would outlast the Constitution. It 
has been necessary to patch the Con- 
stitution nineteen times, while only 
once has it been found necessary to 
replace any part of the old copper 
roof and that time has been within 


the past few weeks. The part of the 
roof replaced represents, however, 
only a fractional part of the total 
area covered by copper roofing. 
The old part of the Capitol, which 
is that part in which Statuary Hall, 
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the Supreme Court of the United 
States and the Law Library are lo- 
cated, was constructed first, having 
been finished about 1800. 

The House and Senate wings, 
which now house both branches of 
Congress, were built in 1859 and 
were covered with corrugated cop- 
per roofing which today is as good 
as the day it was placed there. 

“As a matter of fact, that copper 
roofing will last a thousand years 
and will never have to be replaced,” 
said David Lynn, Architect of the 
Capitol. 

When the old copper roofing 
which it was found necessary to re- 
place was removed, the Bureau of 
Standards made a study of its con- 


AMERICAN ARTISAN 
dition. They found the copper still 
serviceable, so that it can be used 
again, thus following out the econ- 
omy policy of President Calvin 
Coolidge. 

J. A. Brown, Superintendent of 
Construction at the Capitol, esti- 
mates that, in spite of the great 
length of time the copper has been 
in place and the hardships it has un- 
dergone, only about one ton of cop- 
per or 2,000 pounds will be neces- 
sary for replacement purposes. That 
this represents only a small area is 
shown by the fact that the National 
Capitol today, excluding both the 
House and Senate Office Buildings, 
has approximately 300 tons of cop- 
per roofing. 


Wisconsin Sheet Metal Officers Hear 
Talk on Indenturing Apprentices 


Greenwood Offers Service in Publishing 
Convention Souvenir or Year Book 


C A. ROTHE, of the Wisconsin 
¢ Industrial Commission, was a 
guest at the recent monthly meeting 
of the Master Sheet Metal Contrac- 
tors’ Association of Wisconsin held 
in Milwaukee, according to Secre- 
tary’L. F. Reinke. 

The subject of Mr. Rothe’s ad- 
dress was “Indenture of Appren- 
tices in the Sheet Metal Industry.” 
In the course of his address, Mr. 
Rothe indicated to the contractors 
present how the interests of the 
sheet meal industry would be ad- 
vaneed by proper training of the 
young men who enter it. He also 
showed how it is to the advantage 
of the individual contractor to be 
able to hold his good employees by 
compelling them to live up to the 
apprenticeship agreements. 

Minutes of the previous meeting 
were read. These were corrécted 
to read that Mr. Biersach was only 
appointed an alternate pending 
the meeting of the Milwaukee As- 
sociation. If they sent a represen- 
tative, and he was chosen, the state 
wanted two representatives to go. 
Otherwise Mr. Biersach was to go 
as one of the regular delegates from 
the state. With this correction, the 


minutes were approved. 

A letter from Charles R. Green- 
wood was read. In this he offered 
his services in publishing a special 
souvenir convention year-book or 
program. This would cover the ac- 
tivities of the carry 
other information useful to the sheet 
metal contractors, and articles show- 
ing the advantage of having non- 
members become affiliated with the 
association. The secretary further 
explained that this would be handled 
in entirety by Mr. Greenwood, and 
would be a source of securing new 
members, and also added revenue 
for the association. 

On motion by Mr. Biersach, sec- 
onded by Mr. Reinick, the secretary 
was instructed to invite Mr. Green- 
wood to appear at our next monthly 
meeting, and present his proposition 
in person. 

Letters from the Milwaukee Au- 
ditorium, and the Hotel Martin were 
also read, and the secretary in- 
structed to write advising that as 
our convention did not take place 
until February of next year, this 
would be taken up at a later date. 

Mr. Reinick reported the resigna- 
tion from the Madison local of the 


convention, 
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following concerns: Holland Fur- 
nace Co., A. C. Schwarz, Otto C. 
Barth, Boss & Nellis. 

On motion by Mr. Biersach, sec- 
onded by Mr. Reinick, these resigna- 
tions were accepted. 

The treasurer’s report was ac- 
cepted as read. On his notifying 
the meeting that the national mem- 
bership cards had as yet not been 
received, the secretary was in- 
structed to ask for these to be sent 
at the earliest possible date. 

O. A. Hoffmann, Alfred Goethel, 
and R. Jeske were appointed a com- 
mittee of three to act on the “Inden- 
ture of Apprentices.” 

Present at the meeting were Pres- 
ident C. C. Tolg, Waukesha; C. 
Pansch, Racine; Alfred C. Goethel, 
Milwaukee; Paul L. Biersach, Mil- 
waukee; J. Anderson, Madison; L. 
F. Reinick, Milwaukee; Frank 
Reinke, Madison. 


W. A. Whitney Mfg. 
Co. Has Attractive 
Folder on Metal Punches 

The W. A. Whitney Manufactur- 
ing Company, 715 Park Avenue, 
Rockford, Illinois, have recently 
issued a very attractive little folder 
entitled, “Prevent Hold-Ups in Hole 
Punching.” This folder contains a 
sélect partial list of the Whitney 
lever punches in varying sizes and 
in the latest models that have been 
produced. 

Each punch is individually de- 
scribed so that the sheet metal con- 
tractor. can make a selection of his 
needs from it. The folder will be 
sent to any contractor upon proper 
request being made for it. 


J. Kefferly Sheet Metal 
Works, Chicago, Moves to 
New and Larger Location 

The J. Kefferly Sheet Metal 
Works, formerly located at 2209 
North Tripp Avenue, Chicago, has 
been moved .to 4320-22 Armitage 
Avenue, where the company is 
maintaining larger quarters which 
include a well equipped office, a dis- 
play room and sheet metal and fur- 
nace shop. 
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McKay Brothers, Evanston, Ill., Find Profit 
in Sheet Metal Window Display 


Display Made at Minimum 
Cost—Stock Products Are Used 


HEET metal 
coming more and more to real- 
ize the unquestioned value to their 
business of an attractive 
display. Heretofore they have la- 
bored under the impression that it 


contractors are 


window 


was impossible to display attrac- 
tively sheet metal products. But 
this false impression has been dis- 
McKay 


contractors and 


pelled by 3rothers, sheet 


metal hardware 
dealers at Evanston, Illinois, whose 
window display of sheet metal prod- 
ucts is herewith shown. It was ar- 


ranged to stimulate spring roofing 


business and will be duplicated in 
the fall to catch further business be- 
fore winter sets in. 

There are two interesting things 
about this window: First, all of the 
stock, 
therefore, the window can be dupli- 


items displayed are from 
cated by any other sheet metal shop 
or hardware store; second, the cost 
of arranging this window is very 
small. The only cost involved is the 
making of a few signs and the pur- 
chase of a few rolls of colored pa- 
per. 


The color scheme in this window 


is very attractive. The valance 


around the top of the window is 
yellow paper. The panels, on which 
the miter, elbows, and end and out- 
let rest, are covered with green pa- 
per and rest on boxes covered in 
red and having a yellow valance. 
These colors, together with the sil- 
ver-like sheen of the galvanized 
products, make a very striking dis- 
play. The products shown are 
those of the Barnes Zinc Products 
Company. 

Displays of this kind are not hard 


to make. 





Sheet Metal Products Window Display Staged by McKay Erothers, Evanston, Illinois, to Attract Spring Trade. 
Will Be Duplicated in the Fall 














Display 
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Wisconsin Sheet Metal Men Consider 
Action on Apprenticing 


See Necessity of Attracting Young Blood 
Into Sheet Metal Industry for Training 


HIS association, like 
others, sees the shortage of 
skilled mechanics becoming more 
acute each year, because many of 
the good mechanics are entering 
other lines, specializing in one prod- 
uct, and often with one operation 
The time of get- 
from foreign 
countries is past. Of the limited 
number of immigrants coming to 
America each year, there are now 
but a few who have a trade. 


many 


for the mechanic. 
ting trained help 


There are but two remedies to 
eliminate conditions of this kind, 
namely, the apprenticing of our 
American boys, or the construction 
of machines to do the work that is 
now being performed by skilled me- 
chanics. Of these two methods 
mentioned, the first is by far the 
more practical and satisfactory, as 
the time has not yet arrived when 
all kinds of work can be performed 
by machines. 

The apprentice contracts, when 
under state control, and properly 
handled, are as near the solution of 
the problem as is obtainable. 

The state contract is made out in 
triplicate, one copy goes to the em- 
ployer, one to the boy, and the third 
is filed with the state. Each con- 
tract gives the name and address 
of the parties concerned, the true 
age of the minor to guard against 
any possible violation of the Child 
Labor Law, and the possibility of 
penalizing the employer in case of 
injury to the minor, in case of falsi- 
fied age record. 

The contract states the trade to 
be taught in its various branches, 
the date of beginning, the total 
number of hours to be worked, the 
total number of hours to be spent 
in school instruction, the compensa- 
tion to be paid during the various 
periods of the contract, provisions 
for over-time, penalties for viola- 
tions of contract, information re- 


garding diploma and bonus on 
completion of contract. 

Many of the present sheet metal 
men state they can teach the sheet 
metal trade without an apprentice 
contract. This is true, but do they 
give their boy, under their own 
agreements, an opportunity to take 
the time of the $1.00 per hour man 
to show him how to do lay-out 
work, read plans, or help him with 


a problem in geometry, which is 





In this article on the “In- 
denture of Apprentices in the 
Sheet Metal Industry,” the 
author, Mr. C. A. Rothe of the 
Wisconsin Industrial Commis- 
sion, has set forth a few of his 
ideas on the desirability of ap- 
renticing the American youth 
as a means of insuring industry 
of a sufficient number of skilled 
mechanics. 

Mr. Rothe spoke at a recent 
meeting of the Master Sheet 
Metal Contractors’ Association 
of Wisconsin held in Milwau- 
kee. 








very valuable to every sheet metal 
mechanic ? 

Milwaukee has three very ca- 
pable men in O. A. Hoffman, R. 
Jeske and Alex. Goethel, to repre- 
sent their master organization in a 
state apprenticeship committee to 
work with three men to be chosen 
through organized labor to repre- 
sent the employes. The duty of the 
state committee is to choose men 
for each city in the state to promote 
apprenticeship in their various dis- 
tricts, assist in drawing up standard 
forms of contract to be used in the 
trade, namely, the furnace men, the 
cornice and big work, the blow pipe 
workers, ventilation, and the gen- 
eral small jobber. Also they must 
visit the vocational schools, where 


established, to codperate with the 
instructors, and see that apprentices 
are given academic and _ practical 
work in school. They must also 
draw up sets of rules governing 
credits to be allowed boys already 
in the trade, assist in the settlement 
of disputes. They must hold pe- 
riodical examinations to determine 
the progress of the apprentices, see 
that the various local committees 
work, and note the progress that is 
being made. 


Who Makes 16 or 18 Gauge 
Iron or Steel Tubing 7 
Inches in Diameter? 

To AMERICAN ARTISAN: 

Can you advise us where we can 
get 16 or 18 gauge iron or steel 
tubing, 7-inéhes in diameter ? 

Meyers SHEET METAL Works. 
314 West MILWAUKeRe STREET, 
JANESVILLE, WISCONSLN. 


R. H. Vandevelde Finds 
“Artisan” Invaluable 
in His Business 

R. H. Vandevelde, of R. H. Van- 
develde & Company, 113 Market 
Street, Dyersburg, Tennessee, says 
about AMERICAN ARTISAN: 

“Sorry to have made you send 
me the second notice, for anyone 
who would allow his subscription to 
AMERICAN ARTISAN lapse is just 
about ready to quit the sheet metal 
and warm air heating business.” 

Yours very truly, 
R. H. Vandevelde. 


New Brunswick Cornice 
Works Incorporated 
for $100,000 

The New Brunswick Cornice 
Works, New Brunswick,, New 
Jersey, has been incorporated with 
$100,000 capital to manufacture 
sheet metal products by Edmund J. 
Hayes, New Brunswick. 
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Describing Construction of Pattern for 
Right Angle Tee 


Which Intersects an Elbow—sAn In- 
teresting Problem in Development 


By O. W. Korue, Principal St. Louis Technical Institute 








T is not often that a person meets 

with a tee intersecting miter line 
of an elbow similar to the one 
shown by section “B.” In general 
such problems can be overcome by 
simply rearranging the piping slight- 
ly, as they are never any too eff- 
cient. 

But as a problem in development 
it is interesting to attempt to arrive 
at points of penetration without a 
great deal of projection work. In 
the sketch the elbow is first de- 
scribed from center W, and the heel 
is divided into 6 equal parts, which 


will make 4 pieces in the elbow. 
Miter lines are drawn and then sec- 
tion “A” is described and divided 
in any number of equal parts. 
Where these lines carry up into gore 
cross section “B” gives us our lines 
of intersection between the tee and 
elbow. So that if we draw an end 
view, as at B, and pick the girth 
from section “B,” as 4x3-2-1-2, and 
step this off on a line, we can pro- 
ject lines as shown, which makes a 
development. The triangular ef- 
fect, x’-4’ in miter cut, is produced 
by the circle being tangent to the 


heel of the elbow so that there is a 
little point x in section B that is not 
tangent with heel of elbow, but that 
must be cut out because of the seam. 

This will be observed in develop- 
ing the pattern for gore by picking 
the girth from section “A” and 
stepping it off on line 1-1. Then 
stretchout lines are drawn at right 
angles to this line and from each 
point in miter line W-a as well as in 
the section “B” as 2”-1'-2’-3’-4'-x. 
Lines are projected into stretchout 
until they meet with lines of similar 
number. 
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Hand-to-Mouth Buying Cuts Down Peaks 
and Valleys in Production’ 


Places Business on a More Even Keel—Ad- 
vises Individual Quit Doing Business for Fun 


HE subject assigned to me for 
discussion is the question, “Has 
hand-to-mouth buying been over- 
done?” The answer depends large- 
ly on the speaker’s point of view. 
So long as a business can be con- 
ducted satisfactorily and _ profitably 
under a policy of hand-to-mouth 
buying, then it can not be said that 
the policy has been overdone with 
respect to that business; but if that 
policy is carried to such an extent 
that stocks are allowed to become 
broken and inadequate for giving 
satisfactory service to the trade, 
then the business and profits will 
suffer. To achieve just the right 
balance in this respect is the ideal 
toward which we are all more or 
less successfully striving. 
Hand-to-Mouth Buying Overdone 
From Viewpoint of Mills 
From the viewpoint of the manu- 
facturer of steel products, I think 
unquestionably the correct answer 
The sheet steel business 


is “‘yes.’ 
furnishes, perhaps, the best illustra- 
tion and the most convincing rea- 
sons for this answer. In this busi- 
ness the policy of buying only for 
immediate needs has been developed 
and put in practice to such an extent 
that the mills’ schedules are seldom 
filled more than a week or two 
ahead, and it is not an infrequent 
occurrence for a sheet mill to start 
operations the first of the week with 
the rolling program for that week 
incomplete, depending upon incom- 
ing orders to fill out the schedule. 
Such conditions make it very diffi- 
cult to operate the mill economically, 
and add materially to the cost of the 





*Address of J. B. Roberts, Assistant 
General Manager of Sales, The Youngs- 
town Sheet and Tube Company, Youngs- 
town, Ohio, before the delegates to the 
Metal Branch meeting of the National 
Hardware Association of the United 
States at the Hotel Cleveland, Cleveland, 
Ohio, May 5 and 6, 1927. 


By J. B. ROBERTS 


product. Yet in the face of these 
unsatisfactory operating conditions 
and increased costs, the pressure 
from keen and sometimes unscrupu- 
lous buyers for lower prices meets 
a too ready response from sellers, 
who are unable to look with equa- 
nimity upon an almost empty order 
book. 

However, we are beginning to 
realize that with all of our cus- 
tomers working on this same hand- 
to-mouth basis, we are pretty well 
assured that a new batch of orders 
will be coming along to fill next 
week’s program, and so a thin order 
beok doesn’t worry us quite as much 
as it used to. 

Hand-to-Mouth Buying Has 
Advantages, Too 


One of the good effects of hand- 
to-mouth buying is that it cuts down 
the peaks and fills up the valleys, so 
that business volume runs along on 
a more even keel, and if business 
people generally can learn to keep 
their heads and not get nervous and 
reckless just bacuse there is not a 
large volume of unfilled orders on 
the books, we may see the time 
when the new order of things will 
be better and more profitable than 
the old. 

Perhaps a better angle 
which to approach this topic would 
be with the question, “What can we 
do to adapt ourselves to the condi- 
hand-to- 


from 


tions brought about by 
mouth buying?” 

We are confronted by a condition, 
not a theory, and there is little that 
we can do either individually or col- 
lectively to change it, whether we 
think it is overdone or not; but we 
can, if we will, prevent this condi- 
tion from throwing us off our bal- 
ance and cutting us out of the profit 
that we earn by our efforts and the 
service we perform, and all that is 
necessary to insure us that profit is 


for each of us individually, whether 
manufacturer or jobber, to make up 
his mind to quit doing business for 
fun. 

If we will each make a May-Day 
resolution that we will obtain a rea- 
sonable profit on every business 
transaction we enter into, we may 
find ourselves domg a little smaller 
volume for a time, but when our 
annual statements are made up, they 
will be a source of pride instead of 
embarrassment, and eventually we 


"will each get back our normal share 


of the total business in our line. 


Rock Island County Sheet 
Metal Men Appoint Conven- 
tion Committee for 1928 

Delegates to the 1928 convention 
of the Illinois Sheet Metal Contrac- 
tors’ Association, to be held in Rock 
Island, Illinois, are assured a well 
planned meeting. 

The Rock Island County Sheet 
Metal Contractors’ Association, 
who will be hosts to the Illinois 
state body at that time, have already 
appointed a committee to cooperate 
with the Illinois Auxiliary, accord- 
ing to Sam P. Burgess of the Rock 
Island Register Company. This 
committee consists of the following 
named men: J. J. Burgess, Chair- 
man; S. P. Burgess, William Ber- 
telsen, Oscar W. Schmidt. 


Prest-O-Lite Co. Sells 
Storage Battery Branch 
to Newly Organized Company 

The Prest-O-Lite Co., Carbide 
and Carbon building, New York 
city, announces the sale of the stor- 
age battery branch of its business to 
a new company, Prest-O-Lite Stor- 
age Battery Corporation. The en- 
tire capital stock of the purchasing 
company is owned by the Auto- 
motive Battery Corporation of New 
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York. That portion of the Indian- 
apolis plant of The Prest-O-Lite 
Co., Inc., used for the manufacture 
of storage batteries has been leased 
to the new company. 

The Prest-O-Lite Co., Inc., while 
discontinuing the battery branch of 
its business, will continue the manu- 
facture and sale of acetylene gas for 
use in the oxy-acetylene process of 
welding and cutting metals, automo- 
bile lighting, lead burning, ete. 
These operations have, in the past, 
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constituted the major portion of its 
activities. 

In addition to the continuing its 
acetylene business, involving the op- 
eration of thirty-two acetylene 
plants, located in industrial centers 
throughout the country, The [’rest- 
()-Lite Co., Inc., will continue oper- 
ation of that portion of its Indian- 
apolis plant devoted to the manufac- 
ture of gas cylinders, acetylene gen- 
erators and other apparatus of sim- 
ilar nature. 


Paul L. Biersach Allies Self With 
Friedley- Voshardt Company 


He Will Represent That Company in Wisconsin— 
Is President National Sheet Metal Contractors 


AUL L. BIERSACH, formerly 

with the Consolidated Sheet 
Metal Works, Milwaukee, Wiscon- 
sin, has allied himself with Friedley- 
Voshardt Company, Chicago, mak- 
ers. of architectural sheet metal 
ornaments, and will represent that 
company throughout the state of 
Wisconsin, with headquarters at 
Milwaukee. 





Paul L. Biersach 


Mr. Biersach needs no introduc- 
tion in the sheet metal trade in Wis- 
consin, or anywhere in the United 
States for that matter. He was one 
of the organizers of the Master 
Sheet Metal Contractors’ Associa- 
tion of Wisconsin and is now one 


of the Board of Directors of that 
progressive organization. 

His work on the important com- 
mittees of the National Association 
of Sheet Metal Contractors won for 
him the election to the presidency 
of that organization at the Dallas 
convention last month. 

There is no phase of the sheet 
metal industry which Mr. Biersach 
does not understand. He has spent 
the greater portion of his life thus 
far in it, and his heart and soul are 
wrapped up in that business. 

The Friedley-Voshardt Company 
are exceedingly fortunate in being 
able to acquire the services of Mr. 
Biersach as their representative in 
the state of Wisconsin. 

Mr. Biersach, who visited the 
offices of AMERICAN ARTISAN last 
week, gave assurance that the Na- 
tional Association of Sheet Metal 
Contractors will push to successful 
conclusion the important work it 
has had under way for the past sev- 
eral years. Other new projects are 
also under consideration. 


Oxweld Acetylene Co., 
Newark, N. J., Will ; 
Erect 3-Story Building 

The Oxweld Acetylene Company, 
640 Frelinghuysen Street, Newark, 
New Jersey, has let general con- 
tract to John W. Ferguson, 152 
Market Street, Paterson, New 
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Jersey, for a three-story plant at 
646 Irelinghuysen Street. C. K. 


Bryce is president. 


George H. Charls Made 
President Hiner Structural 
Steel Company 

George H. Charls, formerly pres- 
ident and general manager of the 
United Alloy Steel Corporation, 
Canton, Ohio, has been made pres- 
ident and treasurer of the Hiner 
Structural Steel Company, _ that 
city. Other officers are Dan P. 
Hoover, vice-president; John 
Quinn, secretary, and Guy Hiner, 
general manager. Paul Beldon was 
made a director. 








Hess Medicine Cabinets 


From Carlinville Hardware Company, 
131 North Broad Street, Carlinville, 
Illinois. 


Please advise us who manufac- 
tures Hess Medicine Cabinets. 

Ans.—Hess Warming and Ven- 
tilating Company, 1207 South 
Western Avenue, Chicago, Illinois. 


Metal Chasing Tools 


From Walter H. Ziegler, 207 North 
Hackley Street, Muncie, Indiana. 


Kindly inform me where I can 
purchase metal chasing tools to be 
used for making ornamental things, 
such as flowers, chandelier trim- 
mings, etc. 

Ans.—William Dixon, Incor- 
porated, 3236 East Kinney Street, 
Newark, New Jersey. 

Pneumatic Tube Systems 


From L. R. Hamman, 507 East Prairie 
Avenue, Decatur, Illinois 


Please inform me where | can 
purchase long sweep elbows used 
for money conveyors, made of 
aluminum or other metal. The pipe 
to be 2'%-inch diameter, using 
elbows of about four-foot radius. 

Ans.—Samuel Olson and Com- 
pany, 2426 Bloomingdale Avenue, 
and The Sampson Company, 216 
West Monroe Street, both of Chi- 
cago, Illinois. 
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Wanted to See the Other Guy 
Harry Neal, the Neal end of the 


Hall-Neal Furnace Company, was 
feeling rather pessimistic one day 
and found himself dining alone in a 
restaurant. He ordered broiled live 
lobster. When the waiter put said 
lobster on the table it was obviously 
minus one claw. Mr. Neal prompt- 
ly kicked. The waiter said it was 
unavoidable—there had been a fight 
in the kitchen between two lobsters. 
The other one had torn off one of 
the claws of this one and had eaten 
it. But in spite of this, Harry 
pushed the lobster away from him. 

“Take it away,” he said, wearily, 
“and bring me the winner.” 

* * x 

Here’s that R. S. (Tommy) 
Thompson of the Mt. Vernon Fur- 
nace Company gave me while in In- 
dianapolis during the recent conven- 
tion: 

At the Extreme Rear 

Up toward Chateau Thierry in 
the big shove of 1918, a_ brigade 
commander of the A. E. F., tem- 
porarily separated from his staff, 
was making a sort of private recon- 
naisance toward the front. It was 
night time. Directly ahead of him, 
he knew, was a infantry 
regiment, now under fire for the 
first time. The fighting was quite 
sharp and the lone investigator was 
minded to find out how the green 
troops were acquitting themselves. 

All at once he encountered a 
straggler. Perhaps it would be un- 
fair to refer to this person as a 
straggler, for at the moment of his 
appearance, lunging out of the dark- 
ness, he was giving a spirited imita- 
tion of a footracer. 

“Halt, there!” shouted the out- 
raged brigadier. 

The fleeing private slowed up. 

“What do you mean by running 
away in this disgraceful manner ?” 

“Boss,” quavered the black man, 
“T ain’t been aimin’ to run away, but 
these vere feets of mine jest natchel- 


Negro 


anclons gre sang ketcpes 


“The essence of humor its sensibility; warm, tender fellow- 
feeling with all forms of existence.”—Cariyle 
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ly carried me out of dat mess up 
yonder.” 

“Well, you face about and rejoin 
your company immediately.” 

Reluctantly the unhappy soldier 
reversed himself and started to obey. 
Then he 
shoulder he put a question : 


hesitated and, over his 

“Who is you, to be givin’ me dese 
yere awders? You ain't no cap’n is 
you?” 

“IT am the general commanding 
this brigade—that’s who.” 

“Lawsy me!” quoth the darky, 
half to himself. “I sho’ must a’ run 
a long ways to git clear back to 
where the gen'ls stay!” 

* * 4 
Personal Experience 

The teacher in a high school Eng- 
lish class at Indianapolis had asked 
the pupils to write an editorial for 
the following day, and in giving 
suggestions had said that “puppy 
love” would be an interesting topic 
to work up. Little Miss Mattingly, 
Joe's daughter, in the class, who 
was busy copying the assignment 
when the above statement was made. 
looked up and innocently inquired: 
“Does it have to be a personal ex- 
perience ?” 

*K 2K ok 

Once there was talk of importing 
some Belgian workers to a certain 
part of the south around Atlanta, 
Georgia, and an old negro hearing 
about it, approached his employer, 
S. P. Moncrief, to ask about it. Im- 
agine Mr. Moncrief’s surprise when 
the old darky said, “Dese here Pel- 
gians, are dey white folks?” “Yes, 
indeed, Sam,” said Mr. Moncrief, 
“what do you think about our bring- 
ing them over?” Sam shook his 
head dubiously. “Us niggers has 
got about all de white folks we can 
support down here now,” he finally 
said. 

* * * 

Frank Ederle, secretary of the 
Michigan Sheet Metal and Roofing 
Contractors’ Association, has the 
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habit of leaving his umbrellas at the 
office. One morning as he was 
going to business he sat next to a 
young lady in the trolley car. (Oh 
yes, Frank rides the trolley cars 
occasionally.) As he rose to get out, 
being deeply absorbed in thoughts 
of how he could make the Michigan 
men sell more Michigan Standard, 
he absent-mindedly picked up the 
young lady’s umbrella. She quickly 
reminded him of the ownership of 
the umbrella. Frank was quite em- 
barrassed. That night he decided to 
take all of his umbrellas home with 
him. When he got into the car, there 
sat this same lady. She 
leaned forward, as he passed, and 
said in a low tone, “I see you did 
pretty well today, after all.” 
* * * 


young 


A gentleman of a very excitable 
and emotional nature had the mis- 
fortune to lose his third wife. He 
took the affliction much to 
heart, and at the grave was so over- 
come that he fainted. His friends 
gathered around him and were fear- 
Among them was 


very 


ful for his life. 
a German who spoke English 
brokenly. He stooped down and 
felt the gentleman’s pulse, and, look- 
ing up, said: “He’s all right; he'll 
rewive.” 

*x * mK 

Charlie E. Glessner, of the Ex- 
celsior Steel Furnace Company, 
Chicago, was a guest at Pinehurst 
a short time ago when he happened 
upon an old negro who was beating 
down dried cotton stalks. 

“Uncle, what did the boll weevil 
do to you this past year?” inquired 
Charlie. 

The old darky replied: “Lawdy, 
boss, dey wuz de wust here dat dey 
has ever been. Why, oné night I 
was awoke from my rest by sech a 
noise dat I aint never heard the like 
of before. I takes my lantern and 
goes out in dat patch over dere, and 
what do you suppose | found ?” 

“IT have no idea, Uncle, What 
inquired Charlie again. 


, 


was it?’ 

“Lawdy, Cap, de old pappy boll 
weevil had a big stick beatin’ all de 
little boll weevils because dey 
wouldn't take two rows at a time.” 








113 


The Editor's Page 


Reducing Wages Curtails 


Purchasing Power 
ECRETARY OF LABOR JAMES J. 
S cently made some very pertinent. remarks 
article for the benefit of the Policy Holders’ Service 
Bureau of the Metropolitan Life Insurance Company, 
which will apply to sheet metal and warm air heating 
contractors, as well as to the employers of labor to whom 
they were directed. 


DAVIS re- 


in an 


The burden of Mr. Davis’ remarks was that the prac- 
tice of cutting wages and laying off workers as a means 
of offsetting business depressions is entirely uneconomic. 
It was Mr. Davis’ opinion that to lay off men or to 
reduce wages, in order to counteract business depres- 
sion, is to aggravate the disease rather than to alleviate 
it. And in this opinion he is absolutly correct. The 
stability of prosperity depends upon payroll stability. 

There are in this country at the present time some 
25,000,000 wage earners—people who are dependent 
upon their wages for their own livelihood and that of 
their families. There are approximately 6,000,000 more 
working on salaries. Added to these two groups are 
about 10,500,000 others gainfully employed, making a 
grand total of the people employed in this country about 
41,500,000. 

The buying power of the country, then, is confined 
within this area of 41,500,000, 69 per cent of which is 
represented by the salary and wage earning group. It 
is these forty-one million who are receiving the money 
with which to buy products and services. Within this 
group you must seek for prospects for warm air heating 
systems, for sheet metal roofing and other work. 

If we accept that as being true, we must also concede 
that the foundation of prosperity is production, and 
that the foundation of production is purchasing power. 
From this it is readily seen that to cut wages or to dis- 
continue them altogether is to reduce the purchasing 
power of that group of people from whom the orders 
for your services and products must come. 

In the past business men have followed the line of 
reasoning that by reducing wages they are relieving the 
drain on the firm, looking at wages only as a necessary 
evil. But they fail to realize that in so doing they are 
also reducing the volume of possible business that they 
can do because of the curtailments of their organizations, 
and that they have reduced the purchasing power of that 
forty-one million group by just that much. 

Now, of course, any individual who expresses opposi- 
tion to any existing practice, in order to get a hearing 
at all with the intent of bringing about remedial changes, 
must necessarily offer some constructive alternative plan 
of action. And the alternative offered by Mr. Davis 
is to direct greater effort towards stimulating sales and 
creating new markets for your products and services. 


In the past, and even now for that matter, the sheet 
metal contractor has depended for his business entirely 
too much on having the business come to him through 
the accepted channels. That is, waiting with hat in hand 
until some potential customer decides he wants your 
service. This must be changed. 

There is a great deal of business to be had by the 
sheet metal contractor who will go out in the proper 
manner and get it. There is no law which prohibits a 
sheet metal contractor from analyzing the processes of 
manufacture of the several manufacturers in his and 
surrounding towns, with the object of suggesting to 
these manufacturers ways and means by which they can 
save time and labor by using sheet metal. This method 
of creating new business has been pointed out many 
times. It is the only effective method of getting more 
new business, as was well exemplified in the case of the 


Goethal Sheet Metal Works, 
peared in AMERICAN ArTISAN April 23, 1927. 


Milwaukee, which ap- 

The most effective method of avoiding times of de- 
pression is to put forth the greatest sales effort when 
the pendulum appears to be swinging toward depression, 
thus increasing rather than decreasing the buying power 
of the buyers. 


Don’t Miss the Western 
Warm Air Meeting 


VY! )L as a warm air furnace installer, a furnace sales- 
man, a jobber or a manufacturer have undoubtedly 
at some time or other wished yourself face to face with 
your furnace manufacturer, jobber or installer so that 
you might unload one or many of grievances 
against him in his presence. 

That privilege is going to be accorded to you at the 


your 


Peoria meeting of the Western Warm Air Furnace and 
Supply Association, June 1 and 2. In fact, you will 
have the privilege of not only stating your grievances, 
but the pleasure of stating them in the presence of a 
large group of manufacturers,. jobbers, salesmen and 
installers. 

This is the first time in the history of the Western 
Warm Air Furnace and Supply Association that that 
ganization has extended an invitation to all factors in 
the manufacture, distribution and installation of warm 
uir furnaces to meet together for the purpose of knitting 
more closely together all these factors; of promoting a 
etter understanding of the problems that confront the 
industry and of finding ways of ironing out the diffi- 
culties encountered. 

The meetings will be educational as well as social. 
Peoria is within easy reach of the territory from which 
the association’s membership is drawn. All furnace men 
are going to profit greatly from their attendance at this 


meeting. Be sure that you do not miss it. 
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Determining Most Efficient Warm Air 
Leader Connections to Furnace’ 


Pipes Taken from Bonnet Over Furnace Front 
Cannot Be Expected to Function Efficiently 


By Joun S. WALKER, Heatcraft Institute, Peoria, Illinois 


N WARM air heating the only 
I thing that carries the heat is the 
current of air. Where the ash pit 
and combustion chamber extend 
through the front they block the 


flow of air. For this reason heat 





Figure 12 


pipes that are taken off over the fur- 
nace front, (A) figure 12, can not 
be expected to perform as well as 
those taken off the sides and rear. 

In case the taking of a pipe off 








Figure 13 


over the furnace front is absolutely 
unavoidable, the top of the bonnet 
should be flat (instead of concave) 
and as high as possible. This will 
permit some air to pass over the 
dome from the sides and rear. 





*All rights reserved. 


Taking all the heat pipes off one 
side of a furnace has much the 
same effect as putting all the cold 
air in on one side. To get a current 
of air to flow over the castings on 
each side there must be outlets as 
well as inlets. The furnace shown 
in figure 13 will perform much be- 
low its standard rating. 

An ideal arrangement of warm 
air pipes is shown in figure 14. 
Every heat pipe now has an oppor- 
tunity to deliver according to the 
expectations of the Standard Code, 
providing cold air connections are 
made in accordance with sugges- 
tions in previous article. If cen- 
trally located, this furnace will de- 
liver its greatest capacity. 

Considerable study of a plan is 


often required to bring about the 
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Figure 14 


ideal arrangement shown in figure 
14. Often the furnace feed door 
will not directly face the fuel room, 
but good design is of primary im- 
portance. other ar- 
rangement than the one that will 
heat the house best. 

results are 


Consider no 


Excellent obtained 
where pipes are taken from top of 
bonnet as shown in figure 15. Ow- 
ing to the added head room required 
this bonnet is not in general use. 
Less head room is required to in- 
stall a bonnet with side outlets as 


shown in figure 16. It will be noted 


that the top of the hood is concave 
instead of flat. The tops of all the 














vt 


Figure 15 


side collars should be at the same 
level. 


Best results are not ‘obtained 

















~~ 


Figure 16 


where pipes are taken from both top 
and sides, as shown in figure 17. 


A 
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Figure 17 
The pipes taken from the top will 
unbalance the flow of heat to the 
pipes taken from the sides. 
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Selling Heating Service Instead of Just 
Heating Systems 


Knowing Facts About Heating Makes 
Talking to Customer Easy and Profitable 


HIS article is intended to put 

into the minds of the furnace 
salesmen, facts pertaining to the 
relative merits of different heating 
propositions encountered in compe- 
tition. The economic points brought 
out are scientific facts, backed up by 
the best authority, instead of the 
usual sophistry and misstatements, 
the products of ignorance of the 
actual facts. 

There is no thought of the old 
time furnace man reading this over 
once and going out and trying to 
use it. The purpose is to give him 
something he can study thoroughly 
so that he may become conversant 
with the example in economy given ; 
then work out an example of his 
own, familiarizing himself with the 
figures so that the calculations may 
be made rapidly or the answers 
given promptly. Figures are not 
cumbersome if the answers are im- 
mediately available. Take a pencil 
and piece of paper. Write down the 
figures and answers rapidly, then 
leave them with the prospect. This 
sort of thing is impressive. 

Serial No. 1 

“Mr. I should like to 

talk with you regarding the heating 


Brown, 
of your home. If you say you are 
not very much 
that you want someone to guarantee 
to give you a good job, you leave 
subject 


interested, except 


the field wide open, and 
yourself to any one of a hundred 
eventualities. 

“What I should like to talk about 
is heating service. In reality you 
do not want to buy a heater, al- 
though the heater is a component 
part of your scheme of things. What 
you want is service, comfort and 
economy. These three points make 
it obligatory to use intelligence in 
selection and design, whereas a 
heating system can mean any one 
of a hundred guesses on the part of 


By J. C. Mites 


a heating contract.” Let me explain 

just one point—that of economy. 
“The Standard Code allows 35,- 

000 heat units as a maximum for 





In this article J. C. Miles, 
Vice President of the Warm 
Air Furnace Fan Company, 
has given the warm air furnace 
installer a approach 
“packing in real punch” that 
will deliver the K. O. blow to 
any objection the prospect can 
have to the warm air heating 
system. 

In order, however, to use 
these facts with the must effec- 
tiveness, the furnace installer 
should study them over care- 
fully, so as to get them well in 
mind. The idea back of a sales 
effort of this kind is to con- 
vince the prospect that you 
know your stuff and that you 
have “the” product. 

This article leaves the pros- 
pect with the figures in his 
The second article of 


sales 


hand. 
this series, which will appear 
shortly, continues the selling 
talk after the prospect has had 
a chance to-check up on the fig- 
ures on fuel costs. To get the 
most good from the article, it 
must be studied diligently. 





each square foot of grate area in an 
ordinary furnace, but as a matter of 
fact, by forcing the heater, we can 
get 50,000 to 60,000 heat units from 
the same grate area. 

“Now, if your house has a heat 
loss of 105,000 heat units,"to heat 
that house the Standard Code calls 
for a furnace having three square 
feet of grate area; whereas a fur- 
nace with two square feet of grate 
area would do the job. Now let us 
stop here and see just what this 


means to you after you accept the 
system. 

“The 
proper combustion rate is about 60 
per .cent, so if 105,000 heat units 


furnace efficiency at the 


represent 60 per cent of the heat in 
the coal, then the coal content would 
be 175,000 heat units, and if each 
pound of coal is rated at 12,500 
heat units, it would take fourteen 
pounds of coal to keep the house 
warm an hour ona zero day. This 
then would be 336 pounds per day 
and for 200 days, which would 
mean 65,200 pounds, or about 32 
tons of coal if every day and every 
But this is not the 
case, the average temperature is 
about 40° above the estimated low 
temperature 


hour were zero. 


temperature, so the 
difference would average 30°, in- 
stead of 70°. Our coal consumption 
would be 30/70 or 3/7 or 32 tons, 
which is 13.7 tons for the entire 
year. This is theoretical, but very 
nearly correct, except for some fur- 
ther economy which may be had by 
carrying a lower temperature at 
night or when absent. 

“Now as to the cost. Let us say 
we use hard coal and it costs $12.00 
per ton (this is a low price for hard 
coal), 12 * 13.7 =—$164.50. Let 
us keep this figure in mind and 
compare it with the heating job 
with 2 square feet of grate area. If 
we get 50,000 heat units from an 
ordinary furnace, we have to burn 
ten pounds of coal to each square 
foot of grate area; then we have 
twenty pounds per hour, instead of 
fourteen; or 480 pounds per day, 
instead of 336; or 96,000 pounds 
per year, instead of 65,200; or 48 
tons instead of 32 tons. Using the 
average of 30° temperature dif- 
ference, we have 20.5 tons, instead 
of 13.7, then at $12.00 per ton, we 
have paid $246.00 for coal. The 
economic loss is the difference be- 
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tween $246.00 and $164.80, which is 
$81.20. 

“Now for argument sake, let us 
say you save $400 if the first cost. 
This may be a little high, but there 
is more difference than just the cost 
of the furnace, because a Standard 
Code job carries with it all the other 
scientific requisites. Here then, we 
find $81.20 to be more than 20 per 
cent on the additional cost. These 
are facts, Mr. Brown, and as you 
will see, are quite significant from 
an economic standpoint. They are 
from a theoretical hypothesis true, 
but both sides are from the same as- 
sumption which makes plain the 
comparison and proves an enormous 
economic waste under the guise of 
economy in first cost. 

“Just look at this thing from a 
purely economic basis. Suppose I 
were a bond salesman offering you 
a bond that pays 20 per cent an- 
nually on the investment. If you 
had proper guarantee of safety 
principle you would be living in a 
flat and putting your money into 
these bonds, wouldn't you?” In 
reality Mr. Brown, you should not 
buy a heater for your house. You 
should invest your money in heat- 
ing service. Moreover, we should 
not overlook the fact that economic 
service is not all that a Standard 
Code job represents. It also repre- 
sents a comfort, convenience and 
satisfaction, in direct proportion to 
the comparative economic differ- 
ence. 

“If you want to go to Chicago, 
you pay, not for the engine and 
cars, you pay for the service. If 
this were not true, the fare to 
Kansas City would be the same as 
to Chicago, because it could be the 
same engine and cars. Service is 
what we buy, and if we could be 
taken only to Chicago when we 
want to go to Kansas City, we are 
not getting service. 


“Unless you make up your mind 
to buy service instead of a heater, I 
maintain that you will be buying 
instead of investing, and surely in- 
vesting is the wiser policy. 

“You say you had intended buy- 
ing a radiator system, because you 
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thought your house is too large for 
a warm air system? 

“My answer to that statement is 
that you are first overlooking the 
qualities of health and comfort due 
to convection heat and air motion, 
and as for your house being too 
large for warm air, | should have 
agreed with you a few years ago, 
but now we use forced air systems 
for houses of above 15,000 feet 
cubical content, or where it is neces- 
sary or desirable to place the fur- 
nace where the basement pipe is 
more than 12 or 15 feet long. The 
forced air system will effect. still 
another economy wherein the fur- 
nace efficiency is 70 per cent, instead 
of 60 per cent, or 40 per cent as the 
case may be. By the same calcula- 
tion a forced air system would use 
only about 11 tons and the net sav- 
ings Over a competitive job would 
be $133.00 per year, or almost 30 
per cent on $400 difference in first 
cost. 

“This is surely food for thought, 
Mr. Brown, and I will leave this 
thought with you along with the 
figures, so that you can thoroughly 
analyze them. The more you ana- 
lyze this thing, the more you will 
be convinced that the wise plan is 
to invest in heating service. 

“T will be back and see you in a 
few days and explain how convec- 
tion heat, humidity and air motion 
relate to health and comfort. If you 
happen to have an eighth grade text 
book, I will prove beyond all doubt 
that convection (warm air) heat is 
the heat nature intended for animal 
life. 

“IT know I can convince you that 
radiator heat is an unnatural heat 
and not for home heating.” 

(To be Continued) 


University of Illinois 
Circular No. 15 May Be 
Obtained from U. of I. 

On page 67 of the May 14th 
issue of AMERICAN ARTISAN there 
appeared an announcement that the 
University of Illinois Circular No. 
15 is now off the university press 
and is available for distribution. In 
this announcement, however, it was 
stated that applications for copies of 
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this Circular No. 15 should be made 
to the Secretary of the National 
Warm Air Heating and Ventilating 
Association only. This was in er- 
ror, as Professor V. S. Day, the 
author of Circular No. 15, states 
that copies of this circular may also 
be obtained from the mailing office 
of the University of Illinois En- 
gineering Experiment Station, Ur- 
bana, Illinois. 


F. A. Sutherland Appointed 
Official Measurer of Furnaces 
for the Association 

During the convention of the Na- 
tional Warm Air Heating and Ven- 
tilating Association it was an- 
nounced that F. A. Sutherland of 
Saginaw, Michigan, had been ap- 
pointed as Official Measurer of 
Furnaces for the association. He 
spent the last week of April and 
the first week in May at the Uni- 
versity of Illinois figuring with the 
Research Staff and will start his 
rounds soon. 

While Mr. Sutherland will be 
routed in order to save time and 
money, it should be borne in mind 
that the results of his measurements 
will be distributed at the same time 
to all the manufacturers whose 
goods he has measured. This infor- 
mation will be confidential with the 
owner of the goods, the Research 
Staff and the Research Advisory 
Committee. Copies will not be fur- 
nished to other manufacturers. In 
other words, the information will be 
strictly confidential. The Official 
Measurer is not permitted to fur- 
nish advance copies of his data to 
manufacturers. 


Waterloo, lowa, Sheet Metal 
and Hardware Men 
Preparing for Summer Outing 


The Hardware and Sheet Metal 
Dealers’ Association of Waterloo, 
Iowa, at its regular monthly meet- 
ing appointed a committee to make 
arrangements for a picnic to be held 
during the summer, according to A. 
A. Roeder, secretary. Arrange- 
ments were also made for the show- 
ing of a moving picture of the 
manufacture of sheet copper. 
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Michigan Swings Into Line to Support 
and Promote Standard Code 


State Body to Have Code Incorpo- 
rated Into Urban Building Codes 


N APRIL 28, a meeting of the 

warm air furnace dealers and 
sheet metal contractors was called 
in the office of the Homer Furnace 
Sales and Service Company, Flint, 
Michigan, to discuss the advisability 
of forming an association to pro- 
mote the welfare of the heating and 
sheet metal industries, according te 
Frank Ederle. Assistant Secretary 
D. H. Ederle arranged for and had 
full charge of the meeting. 


After careful consideration it was 
decided to form an organization. E. 
E. Karrer was selected President ; 
I. E. Westover, Vice-President, 
and M. J. Murphy, Secretary and 
Treasurer. A meeting was called 
for the following Thursday night. 
At this meeting four new members 
was admitted to membership, mak- 
ing a total of thirteen members. 
Plans were concerning 
proper publicity of the Standard 
Code, and it was decided that at the 
next regular monthly meeting some 
definite action would be taken along 
this line. 

For the past several months, of- 
ficers of the Michigan Sheet Metal 
and Roofing Contractors’ Associa- 
tion, assisted by a committee con- 
sisting of manufacturers and fur- 
nace installers, have been active in 
an endeavor to effect an organiza- 
tion of warm air heating contractors 
to promote the welfare of this in- 
dustry. Many committee meetings 
have been held toward this end. 

On, Wednesday ‘night, May 4, a 
general meeting was held in the De- 
troit Engineering Society Building. 
-and the response was greater than 
the most optimistic hopes of the 
committee. One hundred and fif- 
teen dealers, manufacturers, fitting 
dealers and salesmen attended. 

J. L. Fuller, chairman of the com- 
mittee, opened the meeting with very 
appropriate remarks, and pointed 
out the possibilities of associated ef- 


discussed 


fort. He next introduced H. E. Do- 
herty, Detroit Safety Furnace 
Pipe Company, who gave a very in- 
teresting talk about the present fur- 
nace conditions and their possible 
solution. 

Arthur Lamneck, of Columbus, 
was next introduced and gave a 
masterful talk concerning the Na- 
tional Standard Code. 
was then given over to a general 
discussion, and it was decided to 
hold another meeting in about two 
weeks, at which time it is expected 
that a permanent organization will 
Thirty-nine signatures 


The meeting 


be formed. 
of endorsement were secured. This 
with former signatures make a total 
of fifty-two, which practically in- 
sures the success of this venture. 

“It is the policy of the Michigan 
organization,” said Mr. Ederle, “to 
use its influence throughout the state 
of Michigan to promote the adop- 
tion and the use of the Standard 
Furance Code. Steps have already 
been taken through the local asso- 
ciations, supported by the state body, 
to have the code written into the 
building codes of the principal cities 
of Michigan.” 

Although nothing definite, in the 
way of plans, has been done with re- 
gard to the Michigan outing, it is 
quite certain that the outing will be 
held in Cleveland, with a side trip 
to Akron, Ohio. It will be in the 
nature of a boat trip leaving Detroit 
Thursday night and returning to 
that city by boat Sunday morning. 
Full details will be published when 
these have been arranged. 


Dr. Dinklespiel 
Formerly Sheet Steel Tester 
in Indianapolis 

B. H. Epperson, 2427 Robertson 
Avenue, Norwood, Ohio, sent me 
a communication the other day 
which was inspired by the sight of 


the picture of our mutual friend, 
Dr. Otto von Dinklespiel, which ap- 
peared in the May 14th issue of 
AMERICAN ARTISAN. Here’s what 
he says: 

“Have just read your interesting 
article in the last issue of your good 
magazine regarding my old friend 
and comrade, Dr. Otto von Dinkel- 
spiel, Ddl., Spe., Lb., and enjoyed 
it very much. I met this man some 
twenty years ago at Indianapolis, 
where he was then making some 
wonderful tests of sheet steel. He 
may have just landed in this coun- 
try, as he then wore the beard and 
other van dyke style whiskers and 
spoke broken English when he had 
a little too much under his belt, and 
in this instance will say that he still 
owes me a new hat, a dicer, for the 
one he caved in one time when he 
had too much under his wing. 

“He was a great student of chem- 
istry and conducted a laboratory in 
the rear of the metal house, where 
he was testing for the purity of 
sheet steel. I have often wondered 
if he was successful. He made tests 
on every kind of sheet steel that 
was made at the time and tried to 
find out some of the things that 
were supposed to. be and not to be 
in the modern sheet steel. 

“The Doctor had all kinds of 
pans, bottles, hog troughs, acids 
and what not in this laboratory to 
carry on his work, but I have never 
heard of his*tests or any of the re 
It would be interest- 
Doctor 


write of these tests and tell some- 


ports to date. 
ing reading to have the 


thing about his wonderful knowl- 
edge of sheet steel and, as he used 
to say, the purity and virgin of 
sheet steel. 

“Tt may be that he will write 
some articles for your magazine re- 
garding sheet steel and his dis- 
covery made some years ago, and, 
of course, have the articles not too 














technical or in Vermany. Good 
luck to the Doctor and may he keep 
up his good work while we have 
prohibition.” 


Friedley-Voshardt Comes to 
Housewives’ Aid With 
Electric Dishwasher 

Washing dishes is probably one 
of the greatest abominations of 
housekeeping, and yet for sanitary 
reasons it is one of the most neces- 
sary tasks. Therefore any device 
or mechanical contrivance that aims 
to make this task less odious is sure 
of a hearty welcome from house- 
wives and thoughtful husbands. 

Friedley - Voshardt Company, 
Inc., Chicago, have recently per- 
fected what is termed by them as 
the Kleen-Kwick electric  dish- 
washer. This washer is so con- 
structed that it employs the water 
from the sink faucets. It is entirely 
waterproof, so that there is no 
chance for the water to get out onto 
the floor. 

The washer is mounted on a 
white Duco finish table, having two 
convenient working shelves. This 
table is so arranged that when the 
washer is not in use, it is turned 
down under the table, where it is 
out of the way, leaving the table 
top free for other uses. 

Here’s an excellent sales argu- 


ment: 


AMERICAN ARTISAN 


“WASH DISHES WELL 
TO GUARD AGAINST 
FLU, SAYS BUNDESEN” 

Extreme precautions to prevent 
the spreading to this country of the 
present European influenza epidemic 
were urged yesterday by Health 
Commissioner Herman N. Bunde- 
sen. 

“Influenza often gets a hold upon 
a community through cooking uten- 
sils,”” said Commissioner Bundesen. 
“Housewives should be extremely 
careful in washing the family 
dishes. Either adequate heat or 
chlorine should be used to kill any 
germs that may be present to spread 
the disease. Restaurant owners 
must remember iniluenza is spread 
most easily in this manner. 

“The danger of influenza can not 
be overestimated. During the 1918 
epidemic it was discovered that 
hand washed dishes were the prin- 
cipal means of spreading the disease 
to 66,000 soldiers. 

“Chicago,” continued the commis- 
sioner, “is the healthiest city of her 
size in the world, but even so she 
should not overlook the danger of 
spreading influenza here.” 


Premier Warm Air 
Heater Enlarges 
Manufacturing Plant 
The Premier Warm Air Heater 
Company, Dowagiac, Michigan, re- 





The Dish Washer 
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cently christened a new addition to 
its plant at Dowagiac. This addi- 
tion to the already. large plant of the 
company increases its facilities for 
the manufacture of Premier warm 
air heaters 36 per cent. 

The company has warehouses lo- 
cated at Portland, Ore.;. Denver, 
Colo.; Des Moines, Iowa; St. Paul, 
Minn. ; Pittsburgh, Penna. ; Cincin- 
nati, O., in addition to the factory 
warehouse in Dowagiac. 


Hart & Cooley Moves 
Chicago Office to 
61 West Kinzie 

The Hart & Cooley Company 
will move its Chicago office from 
73 East Lake Street to 61 West 
Kinzie Street on Monday, May 23. 
The new location gives the com- 
pany more convenient facilities for 
quick shipment of products to its 
customers. 


Niagara Machine & 
Tool Works to Build 
1-Story Factory Addition 

The Niagara Machine & Tool 
Works, 637 Northland Avenue, 
Buffalo, New York, is having plans 
drawn for a one-story machine 
shop addition by H. E. Plumer & 
Associates, 775 Main Street, Buf- 
falo. 














| Retail Hardware Doings 





Indiana 

Jacob F. Pansing has purchased the 
hardware store of Henry Scramm, 
Portland. 

Iowa 

J. E. McBridge, Gilmore City, has 
purchased the hardware stock of T. A. 
Mair. 

H. L. Klocow has sold his interest 
in the K. and K. Hardware Company 
to Charles Kilgore, Estherville. 

Kansas 

Mrs. N. W. Weber of Wilson has 
purchased the Weber and Company 
Hardware Company. 

Oklahoma 

Mrs. E. Nash has opened a new 

hardware store at Freedom. 
Wisconsin 

The Esser and Schmidt Hardware 
Company, Hartford, are building a 34 
by 40-foot addition. 

The Schneider Hardware Company, 
Oconto, was destroyed by fire. 

Leo Skupniewitz and Ernest Claus 
have purchased the hardware business 
of Henry Ramthun, Kewaskum. 

_J. E. Fawcett of Platteville has sold 
his hardware business to H. Concklin. 





al 
m 
er 
at 
tic 
di 
all 


co 





May 21, 1927 


AMERICAN ARTISAN 


HenryH .Beers, Widely Known South- 
ern Hardware Salesman, Dies 


Passed Away at His Richmond, 
Virginia, Home at Age of 8&6 


ENRY H. BEERS, who up 

until the time of his retire- 
ment in 1915 from active business 
was the most widely known hard- 
ware salesman in the Southern 
States, died at his home, 900 West 
Franklin Street, Richmond, Vir- 
ginia, May 15, 1927. 

Mr. Beers was born November 
16, 1840, six years prior to our war 
with Mexico, nine years before the 
California gold rush and twenty 
years prior to the Civil War. 

He was a soldier in the Con- 
federate Army, having enlisted in 
Stonewall Brigade under General 
Stonewall Jackson. Following the 
close of the war, he went to New 
York to seek his fortune, and his 
first position was with a hardware 
firm on Barklay Street, New York 
City, Chicester & Company. 

Later he traveled as a salesman 
for Beam & Murray, large im- 
porters of New York, and his cus- 
tomers were the jobbers in the 
great undeveloped Empire lying be- 
the Allegheny and Rocky 
Great Lakes 


tween 
Mountains and the 
and the Rio Grande River. 

Still later he represented Wei- 
busch & Hilger in the Southern 
States, and about the year 1890 he 


became a manufacturers’ agent, 
representing many standard fac- 
tories. After a few years he 


formed a partnership with Guy 
Mitchell, of Atlanta, and under the 
firm name of Beers and Mitchell, 
until his retirement in 1915, they 
commanded a_ strong following 
among the hardware jobbers of the 
South. 

Harry Beers, as he was called by 
an army of friends, was a man of 
most unique personality and his 
entré into any company immedi- 
ately made him the center of attrac- 
tion, and because of his genial 
disposition soon made friends with 
all those with whom he came in 
contact. 


When the Southern Hardware 
Jobbers’ Association was formed, 
Mr. Beers was made sergeant-at- 
arms and he continued to serve 
them in that capacity with diligence 
and efficiency as long as his health 
would permit. He was honored by 
them with appointment of sergeant- 
at-arms for life. 

When Fred M. Huggins or- 
ganized the Old Guard, 1908-1909, 
he seiected Mr. Beers as his first 
president, recognizing him as _ the 
dean of the hardware salesmen in 
the South. 
president and was chairman of the 


Advisory Board to the time of his 


He served as its first 





Henry H. Beers 


death. 
the welfare of the association and 


He was deeply interested in 


was its old nestor. 

He was a man of integrity, with- 
out a superior as a salesman, and by 
wise investments was able to retire 
provide 


with a competency and 


handsomely for his children. 


Armour Metal Products Com- 
pany Organized to Manufacture 
Sheet Metal Products 


The Armour Metal 
Cincinnati, 


Products 
Company, Ohio, has 
been organized to manufacture steel 


metal products. E. Bott is the 
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president of the new company. A 
one-story plant will be erected in 
the immediate future on Straight 
Street. 


Frank E. Anderson Has 
Pulling Power of “Artisan” 
Demonstrated to Him 

Here’s what users of AMERICAN 
ARTISAN want ad service to say 
Frank E. An- 
Avenue, 


about that service. 
24? 


Terre Haute, Indiana, says: “Please 


derson, Liberty 
pull out my advertisement, listed as 
W—12. 


advertisement in AMERICAN Ak- 


The pulling power of an 


TISAN has been most forcibly dem- 
onstrated by the large number of 
replies received by me to date, and 
| shall be pleased to mention this 


whenever opportunity affords. 


Where Is Pal-Weld 
Manufacturing Company 
Located? 

To AMERICAN ARTISAN: 

Kindly give us the address of the 
Pal-Weld Manufacturing Company, 
formerly located at Seattle, Wash- 
ington. 

Fry & Fey, 
Odd Fellow Building, 


Delavan, Wisconsin. 











Western Warm Air Furnace & Sup- 
ply Association, June 1 and 2, 1927, 
Peoria, Illinois. John H. Hussie, Sec- 
retary, 3624 La Fayette Avenue, 
Omaha, Nebraska. 

National Association of Credit Men, 
Louisville, Kentucky, June 6 to 10, 
1927. F. S. Hubbell, Manager Public 
Relations Department, 1 Park Ave- 
nue, New York City. 

Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White Heuse, 
Biloxi, June 13, 14, 15, 1927. Buy Nason, 
Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. . P. Sheets, Secretary 
Treasurer, 130 East Washington Street 
[ndianapolis, Indiana. 

Missouri Sheet Metal Contractors’ 
Association at Sedalia, Missouri, July 
12 and 13, 1927. Ben Kolbenschlag, 3618 
North Grand Street, St. Louis, Secre- 
tary. 
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Little Change Is Shown in Heavy Finished 
Steel Prices—Interest in Third Quarter 


Requirements Lacking 
Pig Iron Market Is Dull—Buying 


in Nonferrous 


EMANDS of the railroads and 
D the automobile industry are 
conspicuous in an iron and_ steel 
market which, true to May form, 
continues the declines 
from the recent peaks in sales and 
Rates, 
approximate those of last May. 

New sheet 
main, holding although inquiries to 
afford a real test have not devel- 
oped. Production improved slightly 
week due largely to 


temperate 


production. however, still 


prices are, in the 


the past 
heavier automotive specifications. 
Sales of semifinished steel for 
June delivery promise to exceed 
those for May, as the carry-over of 
consumers into June will be lighter 
than it was into May. Specifica- 
tions for spot material have broad- 
ened. Interest in third quarter re- 
quirements has not yet appeared. 
Recent orders for soft steel bars, 
especially at Chicago, do not quite 
measure up to consumption, indi- 
cating users are operating on still 
Bookings of 
Pittsburgh 


narrower — stocks. 


structural. shapes by 
district makers are considerably in 
excess of the April rate. Tank 
work placed at Chicago calls for 
4,000 tons of plates. Heavy fin- 
ished steel prices show wide varia- 
districts, but in 


tions between 


general are unchanged. Buyers are 
pressing for concessions. 
Pig Iron 

Demand for pig iron at Pitts- 
burgh is dull, furnace interests 
lacking inquiries and sales. Steel- 
making grades are definitely at the 
minimums quoted last week, based 
on prices received by a nearby sheet 
interest valley producers, 
namely $18, valley, for basic and 
$19 for bessemer. 

Foundry and malleable sales are 
small at $18.50, valley. Users of 
low phosphorus iron are protected 


from 





Metals 


for the remainder of first half and 
are not interested in last half re- 
quirements, 

At Chicago several inquiries for 
third 
peared in this market. 
that period, except for a few large 
orders, has been extremely light. 
Spot buying is slow, and insufficient 
to test prices. While a few foun- 
dries report good activity, the melt 


quarter pig iron have ap- 
Buying for 


on the whole in this district is re- 
duced. Shipments are even with 
last month, but considerably behind 
a year ago. 

The price is steady at $20, Chi- 
cago for No. 2 foundry 
and malleable. Several 
iron have been closed at 


furnace, 
sales of 
charcoal 
$27.04, delivered. 

Pig iron market conditions at 
Birmingham are steady. Quota- 
tions are firm at $18, base, Birming- 
ham. Not much business has been 
booked for third quarter. Ten 
blast furnaces are on foundry iron. 
Copper 

Copper sold at 13.00 cents, Con- 
necticut, the past week and ' to 
i4-cent more, Midwest. About a 
week ago buying was fairly large 
and some producers showed signs 
of pulling away from this price, but 
about the same time the mills began 
to show less interest than had been 
expected, and so a rise did not fol- 
low through. 

Some buying had been done in 
anticipation of strong statistics. 
Mine and smelter output are run- 
ning about 7,000 tons a month less 
than a few months ago. 

Zine 

Continued lack of 
caused the price of prime Western 
zinc to slide to 6.02% cents, East 
St. Louis. Some smelters were re- 
luctant to go that low, but metal is 
reported available at the figure, and 


business has 


Lags 


higher offerings were not taken. 
The decline is 10 points in a week 
and 30 points in a month. 

Galvanizers have slack business 
and are said to have been the most 
backward of buyers. The ore mar- 
ket is weak and adds to the ease 
with which metal goes down. High 
grade metal is reported all the way 
from 8.00 to 9.00 cents, delivered. 
Tin 

Tin has gone down nearly 2 cents 
Lack of 
reaction 


in a week or ten days. 
consumer business and 
from a bull market are the reasons. 

Spot supplies are not quite so 
scarce as they were, and the pros- 
pect is that world visible supplies at 
the end of this month will not be 
quite so low as the unusually low 
point of May 1. 
Lead 

After two weeks little 
change, the lead market has slipped 
off again. Some buying has been 
“done right along for May, but it 
was not heavy enough to balance 
record-breaking supplies from the 


with 


mines. 
Solder 
Chicago prices on 
solder are as follows: Warranted 
50-50, $41.50; commercial 45-55, 
$38.50; plumbers’, $35.50, all per 


warehouse 


100 pounds. 
Old Metals 

Wholesale quotations in the Chi- 
cago district, which should’ be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $21.00 to $21.50; 
steel springs, $14.75 to $15.25; No. 
1 wrought iron, $11.25 to $11.75; 
No. 1 cast, $14.50 to $15.00, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
zine, 


1334 


pound: Light copper, 9 cents; 


3% cents: cast aluminum, 


cents. 
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Foster-father of welding 


T IS no small honor to be chosen as a Linde service 
man. These operators and engineers have proven 
themselves by practical welding ability, by capacity 

to instruct others in the art, by solving problems of 
production, maintenance and repair and by tactful 
organization work. 

Only picked men could handle the problems they 
meet. And even these could not do so without years 
of experience in the field. 

This staff of service men has seen welding and cut- 
ting technique develop from small beginnings to a 
fundamental process of production, construction and 
maintenancein American industry. They have helped 
new processes to grow and they themselves have 
often discovered and developed new applications. 

They are truly the foster-fathers of welding. 


A. THE LINDE AIR PRODUCTS COMPANY 


\ Unit of Union Carbide and Carbon Corporation 


General Offices: Carbide and Carbon Building 


30 East 42d Street, New York 


107 WAREHOUSES 
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LINDE O 


XYGEN 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


PIG IRON 


Chicago Fdy., No. 2 
Southern Fdy., No. 2 
Lake Superior Sangean 
Malleable 


FIRST QUALITY BRIGHT 
TIN PLATES 


20x28 112 sheets. 
20x28 


20x28, 16-lb. sheets 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. $4 


COKE PLATES 
Cok 80 Ibs., base, 20x28. $13 
Cokes, 90 Ibe., 20x28. 13 80 
Cokes, 100 Ibs., 20x28. 14 
Cokes 107 Ibs., I 
= 30 
Coke 7 
20 
06 





per 100 Ibs. $3 60 


Base 10 ga 
4 00 


“Armco” 1@ ga..per 100 lbs. 
ONE PASS COLD ROLLED 


ae 
ee “eee 208 sae & $3 


No. 18-20. 
Ne. 22. 


«+++-per 100 Ibs. 
per 100 lbs. 


“ARMCO” GALVANIZED 
“Armco” 24.....per100 Iba. $6 


GALVANIZED 


- per 100 Ibs. 
iiiliper T00 lbs. 
per 100 Ibs. 


BAR SOLDER 
per 100 lbs. $41 


per 100 lbs. 38 


Plumbers ..Per1001bs. 35 


In Slabs 


Cash Lots (600 Ibs.)....... $11 
Sheet Lots 1 


Sheets, Chicago base 

Mill Base 

Tubing, 

Wire, No. - 

Wire, No. 10, B& se-- " 
Wire, No. u, Bes ..18 
Wire, No. 8, Ban S:. ‘and 17 


American Pig 7 40 
40 
Sheet 


Full Coils 
Cut Coils 


per 100 lbs. 14 00 
per 100 lbs. 14 25 
TIN 


per 100 lbs. $75 00 
per 100 lbs. 76 00 


Pig tin- 
Bar tin 
HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES.- 
SORIES. 


ASBESTOS 
Paper up to 1/16 
Roll board 
Mill board 3/32 to %.. 
Corrugated Paper (250 
sq. ft. to roll) $6.00 per roll 


BRUSHES 

Hot Air Pipe Cleaning 
Bristle, with handle, each $0 85 
Flue Cleaning 
Steel only, 


6c per Ib. 
6% c per Ib. 
.-6c per Ib. 


each 


BURRS 
Copper Burrs only. - 40-56% 
CEMENT, FURNACE 


American Seal, 56-lb. cans, net $ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 25-lb. cans, net 2 06 

per 100 lbs. 7 61 


CHIMNEY TOPS 
Adams’ Roos 


eeeeeee 


Price Doz. 
$11 00 


per doz. 
Non Rivet tail pieces, 
per doz. 
COPPERS—Soldering 
Pointed Roofing 


Cob ovceccerosecs per Ib. 60c 


CORNICE BRAKES 
Chicago Steel Bending 


plain, round or cor. rd. 
g 30%, 


“Yankee” Hot Air 

7 inch, each 20c, doz 
8 inch, each 25c, 

9 inch, each 30c, 4 
10 inch, each 32c, 


Smoke Pipe 


7 inch, 
8 inch, 
9 inch, 
10 ineh, 
12 inch, 


Reversible Check 
« 
9 inch, each 


Diamond Smoke Pipe 


Adams’ Sheet Metal 

7 inch, doz 60 
8 inch, 2 20 
9 inch, 60 
10 inch, 80 


DIGGERS 
Post Hole 


Iwan’s Split Handle 
(Eureka) 


4-ft. Handle..per doz. $14 
7-ft. Handle...per doz. 36 


Iwan’s Hercules pattern, 
per doz. ... 


EAVES TROUGH 


Galv. Crimpodge, enated 76 & 6% 
Zinc, “Barnes” 60% 


Conductor Pipe 
Galv., Pas =, or Seepeqaees, 
round flat C 
28 Gauge 
26 Gauge 
24 Gauge 
Galv. & Terne Steel 


Plain Rd. and Rd. Corr.: 
38 Ge. coco 
36 GO. sccccccccess 


Square Corrugated 
No, 38 Gauge. ...c..sceces 
26 Gauge 

Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated 

Not nested 

Nested solid .. 


1”, 1%", 1%”... 


Copper 
16 oz., all designs 


Zino— 


All stylem ........ «oe 60% 


cneeee 


ELBOWS8S—Stove Pipe 


l-piece Corrugated. Uniform Blue 
“Milcor” No. 28 Comm Dos. 

5-inch $ 

6-inch 

7-inch 


T-inch .. 
Adjustable—Uniform Blue 
“pe” No. 28 Gauge. Uniform 
ue. 


WOOD FACES—50% 


726-6-12% % (100 rods).. 
1948-614%% (100 rods 


off list. 


--$28 68 
sees 43 62 


FILES AND BASPS 


Heller’s , Ant cece 00-18% 
norte + -60-1 


Eagle 

Great Western 
Kearney & Foot 
McClellan 
Nicholson 
Simonds 


ta, 
ka, Kansas, ‘Oklahoma, Am- 
ariilo. San Angelo and Laredo, 


Texas ...... coccccceces coc cb 
West ef above boundary....48% 


Geo. W. Diener Mfg. Co. 
No. 02 Gasolene Torch, 
qt. 


No. 0250, Kerosene, r 
Gasolene Torch, 1 qt.. 

No. 10 Tinner’s Furn. 
Square tank, 1 gal 

No. 15 Tinner’s Furn. 
Round tank, 1 gal 

No. 21 Gas Soldering Fur- 
nace 

No. 110 Automatic 
Soldering Furnace 


3 60 
G 
+» 10 60 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 


Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


GALVANIZED WARE 
Pails (Galv. after made), 


Tubs (Galv. after made). 


Single Strength, A, 25-in. 
brackets 


-+-87% 


Single Strength, A, 34 to 40- 
in. bracket 


Single Strength, A, all other 
brackets 86% 


Double Strength, A, all sizes. .86% 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire..... 


Eaves Trough 
Mileor Eclipse Wire.... 
Mileor Triplex Wire 
Milcor Milwaukee Extension 10% 


Milcer Steel BS after 
forming) L ee ae 12%% 
Milcor putneake tr. Wire, 
List cocceccee Plus 50% 


--15% 


HOOKS 
Bex 
Vv. & B. No. 1, each..... 
Conductor 


“Direct Drive” Wreught 
Iron for wood or “Brick. -16% 


. & B. No. 1, each......$0 3 


“Front-Rank,” Automatic 


In single lots ..........++.. 
In lots of 10 er more. 5 
In lots of 26 or more...50-10% 
Vapor pans, etc., each......60% 


-.-Der gro. $6 06 
per gro. 4 75 
MALLETS 


Tinners 
Hickory per doz.$2 26 


MITRES 
ne steel mitres, 


Cut Stee) 
Cut Iron . 
Wire 
Cement Coated 


Continued on Page 124) 
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Building a Nation-Wide Business 
for Ingot-lron Shops.... 


GAIN the way is being paved for your Business. More will follow throughout the 

efforts, if you have an Ingot Iron Shop. year. But this is not all. Ingot Iron Shops 
The advertisement reproduced below is one are supplied with follow-ups so they can sell 
of this year’s series of ARMCO’s nationai the millions of prospects these advertisements 
advertisements. It has already appeared in will create. These are a few of the aids to 
Collier’s, Good Housekeeping and Nation’s efficient selling: 


Blue and White 
Enameled Shop Sign 
Truck Signs 

Job Cards 

Sales Letters 
Advertisements 
Blotters 

Folders 

Booklets 

Circulars 


Ingot Iron Shop 
News 


(A monthly business- 
building paper) 


The coupon below, 
addressed to the Sec- 


yo R com retary of Ingot Iron 

an aig ~~? x Shops, Middletown, 

“ang Mine kee tack © CONsuming Ohio, will bring you 
. ui 


complete information 
and an enrollment 
card. Return it today. 





7 


\enee INGOT-IRON 
\/ = SHOP — 


Quality Work with Quality /ron 


Ca 











4 
¢ The Secretary 


Pl Ingot Iron Shops 
o Middletown, Ohio 
4 Send me complete information about 
C o the “Ingot Iron Shop Plan,”’ together 
a x n on e , 4 with an enrollment card. 
7 
A Name 
66 * 99 * 4 
Street . 
Rust-Fire Campaign 
ya | ee hcl te otras GL EON s oe dceeead 
4 (American Artisan 5-21-27) 


* 





¢ 








Mention AMERICAN ARTISAN in your reply—Thank you! 





a 

















A 


Aeolus Dickinson Co -- 
American Foundry & Furnace 


Ce. «te vena hans 
American Furnace Co. ........ 94 
American Rolling Mill Co....123 
American Steel & Wire Co 131 


American Wood Register Co.. - 
Apollo Metal Co. rie wat —- 


Arex Co ooeds 130 
Automatic Humidifier Co. ....— 
B 

Barnes Zinc Products Co , 
Belleville Stove & Range Ceo 
Berger Bros. Co. sa 
Berger Co., L. D : — 
Bernz Co., Otto — 
Bertsch & Co. ‘ soa eb@P 
Brillion Furnace Co. . a ae ae 
Bertsch & Co oe ree | i 
Buckeye Products Co. “er 
Burgess Soldering Furnace Co. 
Cc 

Central Alloy Steel Corp......— 
Chicago Elbow Machine Co....127 


‘hicago Furnace Supply Co... — 
‘hicago Solder Co. ,.... re — 
‘layton & Lambert Mfg. Co.. — 
‘leveland & Buffalo Transit Co. 96 
‘leveland Castings Pattern Co. 96 
‘olburn Heater Co a 
‘onnors Paint Co., Wm........ 97 
‘ortright Metal Roofing Co 

‘opper & Brass Research As- 
sociation 


D 


Diamond Mfg. Co. wabs Sees 


Dieckman Co., Ferdinand...... _- 


Diener Mfg. Co., Geo. W...... 
Double Blast Mfg. Co., Inc.... = 
Double Duty Mfg. Co. om 
Dries & Krump Mfg. Co.... 131 


Dunning, Inc., E. C. . jantn: t 
Eaglesfield Ventilator Co. .. so 
Fanner Mfg. Co. . buen ody a 


Floral City Heater Co. es 
Forest City Fdy. & Mfg. Co... — 


Fort Shelby Hotel 


Friedley-Voshardt Co ‘ _— 


G 


Gerock Bros. Mfg. Co. . “Te 


H 
Hall-Neal Co. = 
Harrington & King Perf. Co 125 


eee ee Gee GA éSeas occee’s - 


Henry Furnace & Fdy. Co.... 
Hero Furnace Co, . " pats ae 


Hess-Snyder Co ' ofa 
Hessier Co., H. E. . . 0-887 
Homer Furnace Co.. ne 


Independent Register & Mfg. 


Inland Steel Co. oten @ 


International Heater Co.. _- 


K 


Keith Furnace Co ‘ beeen om 


Kernchen Co 


Kirk-Latty Co rian . 2 


L 


Lalance & Grosjean Mfg. Co... — 
Lamneck & Co., W. E. .. ove see 
Lamson & Sessions Co., The... — 
Langenberg Mfg. Co La oo 
Lennox Furnace Co. .......... 92 


lAberty Foundry Co 


lAnde Air Products Co.... .121 
Lapton’s Sons Co., David oo 


AMERICAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 





May-Fiebeger Co. 
Merchant & Evans 


Meyer Furnace Co., 
Michigan Fireproof Skylight 


Milwaukee Corr. 
Monitor Furnace 
. Vernon Furn. & 
Mueller Furnace Co., 


National Warm 


New Jersey Zinc 


, Stow & Wilcox 


Royal Ventilator 


Sall Mountain Co. 


Standard Furn. & Supply 
Standard Ventilator Co 
Stearns Register Co. 
Louis Heating Co 


Success Heate r Mfg. 


Sees Sheet asete! Co. 


Thomas & Armstrong Co 


Walworth Run Fdy 
Air Furnace Fan Co 


Williamson Heater 


Ziener Aluminum Solder Co... 









NETTING, POULTRY 
Galvanized before weav- “s1%- 
Galvanized ‘after weaving. "52%- 


PASTE 


Asbestos Dry Paste: 
200-lb. barrel 





100-lb. barrel 
36-lb. 
10-Ib. 
5-1b. BS cesesesvessocs 
2%-Ib. cartons ........ 36 
PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq. 
Galvanized 


Crated and nested com, 
Sauges) ...+- e+e. Th-2RH 
Crated and not nested 
(ald GUMBGE) <.ccececs 70-15% 


Furnace Pipe 
Double Wall Pipe and 
Fittings ..... eoveces OG 
Single Wall Pipe, ‘Round 
Galvanized Pipe ........ 60 
Galvanized and Tin Fittings H 4 


Lead 
Per BOO We cccccsacee «..$12 50 


Stove Pipe 
“Milcor” “Titelock” Uniform 
Blue Stove 
28 pol 5 inch U. C. 
a Sauge, 6 inch U. ‘} 
28. eauge, 7 inch U. Cy 
ne 
30 gauge, rf “inch vw. C. 
30" gauge, 6 “inch Uv. ‘tc. 
nest TT TTT TTT TTT 
30 gauge, 7 inch U. C. 
nest atesecccscsecsen EB: 96 


T-Joint Made up 
6-inch, 28 ga.....per Doz.$ 5 00 


All Zine 
No. 11, all styles .......... 60% 


POKERS, STOVE 
W’r't Steel, str’t or bent, 


cone emanated -per doz. $0 76 
Nickel Plated, coil handles, 

dé ueme seeeeeeeeee-per doz. 1 10 
POKERS, FURNACE 

Mas 0 s0t castscsacesapbbed ac $0 50 

PULLEYS 
Furnace Tackle....per doz. $0 60 
eoceoceves oeeeees- Per gro. 6 00 


Furnace Screw (enameled) 
cocccctccdéccescs POP Gea. 76 


Ventilating Register 


Per grogs.........+..+ cosce OOD 
Small, per pair....... stance 30 
Large, per pair .......... 60 


PUTTY 
Commercial Putty, 100-Ib. 
Kit $3 40 


QUADRANTS 
Malleable Iron Damper......10% 
REDUCERS—Oval Stove Pipe 
Per Doz. 
7—6, 1 doz. in carton........$2 25 
BASEBOARD REGISTERS 


FLOOR REGISTERS AND 
BORDERS 


Cast IFOR cccvccdesevescessces 20% 
Steel and Semi- Steel. ee eouda 40% 
MaGObOOTS 2 cccvccccscccoseccs 40% 
Adjustable Ceiling 

Ventilatore ......eceeeeeees 40% 


Register Faces—Cast and Steel 
Japanned, Bronzed and 


Plated, 4x6 to 14x14 ...... 40% 
Large ca. Faces—Cast, 
REREE OB Dees ccccccsesecs 60% 
Large aK. Faces—Steel, 
14x14 to 38x42 .........5.. 65% 
RIDGE ROLL 


Galv., Plain Ridge Roll, 


b’dld 75-10-5% 
oes, Plain “Ridge * Roll, 
BOG  cecccegesstes o+++75-10% 
Globe Finials for Ridge 
” TET TL Leia cies oe OOH 





Markets—Continued from page 122 
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ROOFING 


Per Square 
Best grade, slate surf. prep’d $2 80 
Best tale surfaced.......... 2 66 
Medium tale surfaced...... 2 00 
Light tale surfaced......... - 1 26 
Red Rosin Sheeting, per ton 57 00 


SCREWS 
Sheet Metal 
7, %x%, per gross........ $0 62 
No. 10, %x3/16, per gross 68 
No. 14, %x%, per gross.... 89 


SHEARS, TINNERS’ 
& MACHINISTS’ 


WH. cocevescsctanwesss $22 00 
Lennox Throatless 

Bm. BB accveseces diva eewes 36% 

Shear blades .............. 10% 


(f. o. b. Marshalltown, Iowa.) 


SHIELDS, REGISTER 


No. 1 “Gem” floor ....$12 00 doz. 
No. 2 “Gem” wall .... 6 00 doz 


SHOES 


Galv. 28 Gauge, Plain or 
corg. round flat crimp...60% 

26 gauge round flat crimp....45% 

24 gauge round flat crimp....15% 


SNIPS, TINNERS’ 


Clover Leaf .......... --40 & 10% 
ee 40 & 10% 
SEARS BES, RF 50% 
BEGG ced ccccccces pcceeceepe Net 
SQUARES 

Steel and Irom ............ ..-Net 
(Add for bluing, $3 per doz. net) 
ee TTTT TTT 
tl. aterenée.e6es eeu oevomnet 
, - | .-Net 
Try and Mitre............ «.--Net 

POMS scccccseccces per doz. $6 00 

Winterbottom’s ............ 10% 


Gem, No. 1......... per doz. 1 10 
Gem, flat, No. 3....per doz. 1 00 


VENTILATORS 
Standard ....... o+eee80 to 40% 


WIRE 


Plain annealed wire, No. 8, 

Per 100 Ibs. .........-..0% $3 05 
Galvanized barb wire, per 

100 1b: 3 


Wire cloth—Black painted, 
12-mesh, per 100 sq. ft.... 1 65 


Cattle Wire—galvanized catch 
weight spool, per 100 Ibs. 3 65 


Galvanized Hog wire, bp rod 


spool, per spool. coccce 8 28 
Galvanized plain wire, ‘No. 9, 

POP TOO IDS. 2c ccccccccccce 40 
Stove Pipe, per stone...... 110 
WRINGERS 
No. 790, Guarantee each $ 5 16 
No. 770; Bicycle each 4 70 
No. 670, Domestic each 4 35 
No. 110. B&ighton each 3 70 
No. 750, Guarantee each 6 10 
No. 740, Bicycle each 4 70 
No. 22, Pioneer each 3 40 
No. 2, Superb each 2 65 
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INGOT IRON 
The Purest Iron Made 


ARMC 


RCHITECTS and Contractors are 
well acquainted with this long- 
lasting sheet metal. Our stock includes 
every size and gauge required by the 
trade. 


**Since 1866’’ we have been serving and 
satisfying customers in all parts of the 
country. 


Everything in Sheet Metal 


Coke and Charcoal Brass—Copper 
Tin Plate Nickel 

Roofing Plate (in all forms) 

Conductor Pipe ‘‘Mond-70"" 

Gutter Babbitt 

Tinner’s Supplies Solder 






VANS CO. 


errce PHILADELPHIA. 


WAREHOUSES 
New York 


(STAR MEO 


CLEVELAND 


KANSAS City DETROIT 


we) 


aa CHICAGO 














PERFORATED METALS 


VE 


All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


a HARRINGTON ¢ & KING Sosa © 





9649 FIL -MORE 


NEw 








VENTILATORS 


We carry a full line of the below named well known ventilaters: 
IWAN’S “ROYAL” 
STANDARD GLOBE 
CULES “STAR” UNO 
AMERICAN-LARSON “BEST” 
We can make prompt shipments on your orders 
for anything in the sheet metal line. 
Try us—urite for catalog today 


BERGER BROS. CO. 
aan s ie sssouinas STREET 


PHILADELPHIA, PA. 
: Manufacturers of “Quaker City” line of Miters, Ends, Caps and Outlets 














LR TISAN 


pt 


EADCLA 


Tile g 





IVE your roofs the beauty and charm so much admired in the 
quaint tiles of old Spain. Leadclad Spanish Tile retains all the 
architectural character of old earthen tile, yet has none of its exces- 
sive weight or expense. 
The adaptation of this harmonious roof of yesterday to today’s 
methods of construction permits the widest use of this popular form 
of roofing. 
Homes, old or new, can be made brighter, more attractive, when 
roofed with this charming material. 
Leadclad Spanish Tile is skillfully formed of strong, tough steel, 
coated with pure lead. The heavy lead coating presents a surface to 
the elements that will resist rust and corrosion for generations. 
Leadclad Spanish Tile is absolutely weather proof, fire proof and 
lightning proof. It cannot twist, buckle or get out of alignment. 
The specially arranged lock joint locks the tile firmly together into 
one complete unit, providing at the same time, ample allowance for 
all expansion and contraction incurred by temperature changes. 
The complete protection afforded by Leadclad Spanish Tile places it 
in the preferred class of permanent roofings. 
Sell Leadclad Spanish Tile and get the roofing job too! 


Full information regarding Leadclad Spanish 
Tile and other Leadclad products, together 
with price list, sent upon request. 


WHEELING METAL & MFG. CO. 
WHEELING, W. VA. 


eng a. & Mfg. Co. 
Dept, A . Wheeling, Ww. Va. 


Fave Without obligation please mail me full information re- 
garding a Spanish Tile and dealer's prices. 


Name . 


Addres: _. 


Business. - 





ws 


Ne if 
SAA 72 





p 
You Get 
the Roofing JobToo! 








Say you saw it in AMERICAN ARTISAN—Thank you! 























AMERICAN 
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BUYERS’ DIRECTORY 











(Gas) Dissolved. 
te Co., Inc., 
New York, N. Y. 


Prest-O- 


Bale Ties. 
american Steel & Wire Co., 
Chicago, Ill. 


Blewers. 
Sturtevant Co., B. F., Boston, Mass. 


Boiltse—Stove. 
The Kirk-Latty Co., 
Cleveland, Obio 
Lamson & Sessions Co., 
Cleveland, Ohio 


Brakee— 
Dreis & Krump Mfg. 


Co., 
Chicago, Ill. 


Brak 
Krump Mfg. Co. 
Chicago, Th. 


Brass and per. 
Copper & Brass Research As- 


sociati -y" New York 
Merchan Evans C 
Philadelphia. Pa. 


Dreise & 


Oeborn Co., The J. M. & L. A., 
Cleveland, Ohio 


+. |. ago 
Fanner Mfg. .. Cleveland, Ohio 


Cellings—M 
Friedley-Voshardt Co., 
Chicago, 1. 


Milwaukee Co 
ilwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Parker-Kalon Cor ~ 


w York, N. Y. 
eee ' 
Standard Ventilator 7 
Lewisburs. Pa. 


Check Drafts. 
Teela Sheet Metal Co., 
Oshkosh, Wis. 


Cleaners— Furnace. 
Sturtevant Co., B. F., Boston, Mass. 
Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mase. 
Clinker Tongs. 

L. J. Mueller Furnace Co., 


Milwaukee, Wis. 


Coal Chutes. 
Majestic Co., The, 
Huntington, Iné. 


Copper & Brass a Dae. 


ation, ork 
Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Gorrugotias Co., 
ilwaukee, Wis 
Cut-offe—Rain Water. 
Milwaukee Corrugating Co., 
Milwaukee, Wis 
Dam Clips. 
L. J. Mueller rnace Co., 
Milwaukee, Wis 
Charlestown, Mass 
Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 
L. J. Mueller Furnace Co., 
—— Wis. 


Doors— Me 
Lupton’s Sons Co., Dav vid, 
Philadelphia, Pa. 
Drive Screws—Hardened Metallic. 
Parker-Kalon Corp. 
364 West. 13th St., New York 


Eaves Trough. 
Barnes Zinc Products Co. 


Chicago, Til. 

Berger Bros. Co., 
Philadelphia, Pa. 

Berger Co., L. D., 


Philadelphia, Pa. 

Lupton’s Sons Co., David, 
Philadelphia, Pa. 

Milwaukee Corrugating 


iileeukes, Wis. 
New Jersey Zinc Sales Co., 7 
New York, N. Y. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows and Shoes—Conductor. 
Barnes Zinc Products Co., 


Chicago, {Ill. 
Dieckmana Co., Ferdinand, 
Ct Ohio 


ncinnati, 
Double-Duty Mfg. 


Co., Aurora, Ill, 
Lupton’s Sons Co., Da vid, 
Philadelphia, Pa. 
Milwaukee Corrugating Co. 
Mtl lwaukee. Wis 











Enamel Wire. 


Lalance & Grosjean nity. Co ae 
hicago, 
Woed Alr. 
American Wood Register Co., 
ymouth, Ind. 


P 
Baglesfield Ventilator Co., 
Indianapolis, Ind. 

Milwaukee Corrugesies Co., 
ilwaukee, Wis. 


‘ences. 
American Steel & Wire Co., 
Chicago, Ill. 


Fittings—Conductor. 
Barnes Zine Products Co., 
Chicago, 
Flue Thimbles. 


Milwaukee Corrugating Co., 
ilwaukee, 


In. 


Wis. 


Furnace Cement—. 
Buckeye Products Co., The. 
Cincinnati, Ohie 


Connors Paint Mfg. Co., Wm., 
Troy, Y. 
Milwaukee C ting Co., 


Pecora Paint Co., Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 
Furnace Cement—Liquid. 

Technical Products Co. 
Pittsburgh, Pa. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
A. H. Robinsen Company 


Cleveland, Ohio 
Sturtevant Co., B. F., Boston, Mass. 


Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace 
Milwaukee Corrugating 
A Wis. 


Walworth Rus Fdy. Co., 
Cleveland, Ohio 


Warm Air. 
American Furnace Co., 
St. Louis, Mo. 
Anemae Foundry & Furna 


nace 
Bloomington, Ill. 
Brillion Iron Works, 
Brillion, Wis. 


Floral City Heater — 
a Mich. 
Forest City Fdy. 


& Mts c 

Cleveland, Ohie 
Henry Furnace & Fay. 

Cleveland, Ohio 
Hero Furnace Co., Sycamore, III. 
Hess-Snyder Co., Massillon, Ohie 

Coldwater, 


Homer rnace 
Mich. 
International Heater Co., 
Utica, N. Y. 
Keith Furnace Co., 


Des Moines, Ia. 
Lamneek Co., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo. 


Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co. 


St. Louls, Mo. 
Majestic Co., The, ’ 
Huntingten, Ind. 
Marshalitown Heater Co. 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 


swore, Ohio 
Meyer Furnace Co., 
Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. 
Mt. Vernon, ‘tm. 
Mueller Furnace Co., 
ie. Wis. 
Rebinson Furnace Co., 
“eteage, In. 


Robinson Furnace Co., H., 
Gleveland. Ohio 
Rybolt Heater Co., Ashland, Obio 
Standard Furnace & Supply ‘Co., 
Omaha, N 


. Neb. 
St. Louis Heating Co., 
t. Louis, Mo. 
Success Heater Mfg. Co., 
es Moines, Iowa 
Thomas & Armstro 


Co., 
don, Ohio 
Thatcher Co., Chicago, Ill 
— Century Heating & Venti- 
ting © Akron, we 
Utica Heats® Oo., Utica, N. ¥. 


Were wor esy 


Minneapolis, Minn. 

Western Steel Products 
Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 


Williamsor Heater 


Cincinnati, Onto 


Milwaukee Conruqetas Co., 
ukee, Wis. 
The Thomas & Arms Co., 
Londen, Ohio 
Trachte Brothers Co., Inc., 
Madison, Wis. 
) Bisscived. 
Prest-O- at-0-Lite G9 
ow York, N. Y. 
Gas (N ). 
Linde Air 2 mem 
New York, N. Y¥. 
Gas (Oxygen) 
Linde Air Preducts Co., 
New York, N. Y. 


Glass—Wire 
Lupton’s Sons Co., Davi 
Pitiedelpbia, Pa. 


Co., Wyoming, Pa. 
ngton & King Perforating 
Co. Chicago, Ill. 
Hart & Cootey, § So. 

w Britain, Conn. 


Tuttle & Batley “ut gs. Co. 
Chicage, In. 
United States Register Co., 
Battle Creek, Mich. 


Diamond atte. 
Harri 


Grillese—Store Front. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Guards—Machine and Belt. 
Harrington & King ———— 
Ce., Chicago, Ill 
Boller. 
Philadelphia, Pa. 
Hangers—Eaves Trough. 
Berger Co., L. D. 
Philadelphia, Pa. 


Corru 
liwaukes, Wis. 


Berger Bros. Co. 


Majestic 1 The 
*“izuntington, Ind. 
Mueller Furnace Co. 
Wis. 


Milwaukee, 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Heaters—School e 
Floral City Heater Co., 
Monroe, Mich. 
Hero Furnace Co., Sycamore, IIl. 
International Heater Co., 
egg New York 
Meyer Furnace Co., 
Peoria, Tih 


L. J. Mueller Wergece Co., 
Milwaukee, Wis. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hooks—Conductor. 
Berger Co., L. D., 
Philadelphia, Pa 


Hotels. 
Fort Shelby Hotel, 


Detroit, Mich. 


Humidifiers. 
Automatic Humidifier Co., 
Waterloo, Iowa 


L. J. Mueller Furnace Co., 
lwaukee, Wis. 
Robinson Furnace Co., 
Chicago, Ill. 
Roemer Heating Co., 
Cleveland, Ohio 
Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 
Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
Chicago, TH. 
Lath— ed Metal. 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 
ping. 
Bertsch & Co. 
Cambridge City, Ind. 
Mac —Oulvert. 
Bertsch & Co., 
Cambridge City, Ind. 
Machines—Tinsmiths. 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Blbow Machine Co., 
Oak Park, Ill. 
Dreis & Krump Mfg. 
Chicago. TH 
Marshalltown Mts. Co 
fareh alltawn lows 






Osborn Co., The J. M: & L. 
Comeune, hie 
Peck, Stow & Wilico 
Southington, Coan 
Unishear Co., The, 
New York, N. Y. 
Whitney Mfg. Co., W. A., 
Rockford, Ih 
Whitney Metal Tool Co., 
Rockford, 11) 
Malling Liste. 


R. L. Polk Ce., Detroit, Mich 
Ross-Gould Ce., St. Louis, Mo 


Moetals— Perforated. 
Diamond Mfg. Co., Wyoming, Psa 


Harringten & King Perfora 
Co., Chicago 


li 
Miters. 
Friedley-Voshardt Co. 


Chicago, 
Milwaukee Corrugating Co., 
Milwaukee, 


Miters—Eaves Trough. 


Barnes Zinc Products Co., 
Chicago, [l. 
Lupton’s Sons Co., Da 
ilad Pe 


Milwaukee Cosreqnes Se 


Naile—Wire. 


American Steel & Wire Co., 
Chicago, Ih 


Nickel—Zine 
Apollo Metal Works, 


La Salle, Ill. 


Nitregen (Gas) 
Linde Air euesage Co. 
w York, N. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co. 
Chicago, 


Gerock Bros. Mfg. a 
Louis, Mo 
Milwaukee Co 


ih 

ase Co., 

lwaukee, Whe 
Oxygem (Gas). 

Linde Air Protests So, 

New York, N. 1 


— 
Connors Paint Mfg. 


Pecora Paint Co 


va. 
Coney M4 
eensilinen Pe 


Patterns—Furnace & Stove. 


Cleveland Castings Patter~ 
Cleveland, Ohi 
uincy Pattern Co., Quiney, I)! 
‘edder Pattern Works. 
Troy, N. ¥ 


Pipe and 
Dunning, Ine, BD. C., 
Milwaukee, Wie 
Senry Furrace & Fdy. Co., 
Cleveland, Ohte 


Lamneck Co., W. E., 
Colum Ope 


Meyer & Bro. Co., F., 
Milwaukee Cerru ting Co., 
waukee, Wis 
Mueller Furnace Con L. J., 
iwa + Wis 

Osborn Co., The J. an & L. 
eveland, Ante 

Robinson Furnace Ss 
oni cago, 1 . 
Standard Furnace & Pd ~~ 


Miles f a ting Go.” m= 
auke . 
"USiiiwaukes, Wis 
Pipe—Conduacter. 
Barnes Zinc Products Co., 
Chicago, Jll. 
Berger Bros. Co. 
Philadelphia, Pa. 
Dieckmann Co., rdinand, 
Friedley-Voshardt y te: 
jey-Voshar “ 
Chicago, TM. 
Lupton’s Sons Co., Da 
Philad Pa 
Milwaukee sag . 
New Jersey Zinc i, Co., 
ok Net 
Wheeling Gccveantins ng bie 
wh a My Ww. Ve 
Wheeling Metal & Mfz. 


Wheeling. oN Ve 


Corru: 
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THE J. M. & L. A. OSBORN COMPANY—CLEVELAND 


‘Everything Used in Sheet Metal Work’’ 








USE 
OSBORN’S 
LEAD COTE 
FOR 
DURABILITY 











USE 
OSBORN’S 
LEAD COTE 
FOR 
ECONOMY 














io 
**The Sheet Metal of Modern Prominence ’’ 


‘““OSBORN’S LEAD COTE’’. WILL NOT FLAKE OR PEEL 





Cc A Snape 


























ge 








MARSHALLTOWN 
Throatless Shears 


HERE is a machine that will do 
all your sheet cutting. It takes 
sheets of any size and does accurate 
work quickly. It is our No. 18 Hand 
Power Shear, the size for the av- 
erage shop. It is high grade 
throughout, being made of the 
strongest and toughest metals. 
It sells at a price which makes it 
possible for you to own one NOW. 


Address Dept. A. A. and ask for our cata- 
log and price list covering our entire line. | 


MARSHALLTOWN MFG. CO., Marshalltown, Iowa 





Covered ar Patent 
No. 1020508 


























TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make « complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “Ss.” 


BERTSCH & COMPANY Cambridge City, Ind, 














WRITE today for our 

10-page book catalog 
which lists books of all kinds for 
the Sheet Metal Worker. 












ELBOWS— 


Any Sise in Two Minutes 
with this Machine. 


jig to & and in two min- Range 
utes you have your 3 or 4 plece adjustable elbow of 
all ready for use and any size you want, vn ~e 4 
PURNELL ELBOW EDGING and 36 in, 
CUTTING MACHINE ar 
It is simple, sound and constructed of the very No. 24 
best matcrials—both installers and manufacturers gauge 


are using it. No more large stock for the in- 
staller. Enables you to make adjustable elbows 
any size for each job at once when 
you need them. 


Write Lay | for cireular giving com- 
plete description and price. 


Chicago Elbow Machine Co. 
MAIN OFFICE: 826 WN. Boulevard, 
Oak Park, Mi, 
a | 











Widest Known—Most Universally Used 
Guaranteed 
Dependable Quality 
Punches and Dies 


Stamped with Our 
Trade Mark 





Immediate shipments. 
Large stocks always on 
hand. 





W. A. Whitney Mfg. Co. 


715 Park Avenue, Rockford, Iil. 





Always specify our make q 
== when ordering. 











When writing mention AMERICAN ARTISAN—Thank you! 
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& Wire Co., 
Chicago, 


American Stee! 
Th. 


Bertsch & Co., 
Cambridge City, Ind. 


Parker-Kalon —. 
ew York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Coan. 
Whitney Mfg. Co., W. 


Whitney Metal Too! 


kford, Til. 
Rockford, Tl. 
Punch Combinati Berch ané 
Hand. 
Parker-Kalon a 
Whitney Metal Tool 
Whitney Mfg. Co., W. 





York, N. Y. 
ae 
ockford, Ill. 


po 
Rockford, 11. 


Punches— Hand. 
Whitney Metal Tool .” 


to, eosetoras Ti 
Whit M 0., 
a Rockford, Ii. 


Pain Cur 7 w 
Connore nD ‘sg. Co, m., 
. ‘troy, N. ¥. 


Pecora Paint Co., 
Philadelphia, Pa. 


A ny my 
L. J. Mueller Furnace Co., 


Milwaukee, Wis. 
Parker-Kalon Cop. York, X 


C>., 


Tuttle & Bailey Mfg. r 


The Thomas & Armstrong Co., 
. Londen, Ohio 


bination Gas & Ceal 
Qu Meal Stove Co., 
St. Mo. 


Thatcher Co., Newark, N. J. 


Rangese—Gas. 
i Meal 8t oo ° 
eee Se 


rw ©. = 


Reg 
Dunning, Inc., B. C., 
" *  'Miliwaukee, Wis. 


Registers—Warm Air. 
American Wood Register Co. 
P ee th, Ind. 

Chicago Furnace weee BI 


Ti. 

Dunning, Inc., B. C., 

=e Mi iwaukee, Wis. 

Baglesfield Ventilator Co., 

& Coe dndianapoits, ind. 

Bart eotey,S Ee. 

w Britain, Cona. 

Henry Seseces! ry Fdy. Co., 

Ind dent Regist Cleveland, = 
ependen er 
- Cleveland, Ohio 

Lamneck & Co., W. E., 

Columbus, Ohio 

Majestic Co., Th 


nptingten, nee. 
Meyer & Bro. Co., F., Peoria, Il 


Milwaukee ating Co., 
. Corrutiiwaukee, Wis. 
Mueller Furnace C 
Mitwaukée, Wis. 


Robinson Furnace Ce., 

Chicago, Ill. 
Rock Island Register Co. 

me Teland, 1 x 

Standard Furnace & apply Co. 
Tuttle & Bailey Mfg. Co., 
United States Roatster Co. 

© Creek, Mich. 


Chicago, Ill. 
Walworth Run ay. Co., 
Cleveland, Ohio 


American Tees Rent ater & 


Ind. 
Chicago Furnace jaan” Ce, 
Chicago. 


, Tl. 
Baglesfield Ventilator Co. 
Indianapolis, Ind. 
L. J. Mueller Furnace 
Milwaukee, Wis. 
United States ee. Co., 
tle Creek. Mich. 


Healer Co. Ee meee 


Northwestern St 4 os “ 
ove r 5 
*Ghicags, im. 





American mating Cc 


0., 
dletown, Ohio 
Lupton’s Sons Co., vid, 
Pniladeiphia, Pa. 
Milwaukee Gossugeies Co., 
waukee, Wis. 
Riv wR... . 
The Kirk-Latty Co. 


Cleveland, Ohio 
Lamson & Sessions 
Cleveland, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Go., 
Chicago, Ill. 


Rods—Stove. 
The Kirk-Latty Co., 


Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 
Bertsch & Co., ‘ 
Cambridge City, Ind. 
posing Cement. 
Connors Paint Mfg. Co., Wm. 
Troy, N. Y¥. 


Pecora Paint Co. 
Philadelphia, Pa. 


Roof—Flashing. 

Hessler Co., H. B., Syracuse, N. Y¥. 

Milwaukee Corr ting Co., 
ilwaukee, Wis. 


—_ ee ona Steel. 
American 


octag Co. 
Ladietowi, Ohio 
Cortright Metal Roofi ng Co., 
romece phia, Pa. 
Friedley-Voshardt 
a, Til, 


Inland Steel Co., gamnee. Il. 
Merchant & Evans 
Philadel am Pa. 
Milwaukee Corrugating Co., 
ee. Wis. 
Osborn Co., The J. M’ & 
Cleveland, Ohio 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—Steel—Lead. 
Wheeling Metal wf Mfg. Co., 
Wheeling, W. Va. 


Taylor Co., N. & G., 
Philadelphia, Pa. 

Wheeling Corrugating Co., 
Wheeling, W. Va. 


Th 
N. ft. 
Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., 
New York, 


Special Chemicals Co., 


Schoole—Sheet Metal Pattern 


Drafting. 
St. Louis Technical Institute, 
St. Louis. Mo. 
Screws—Hardened Metallic Drive. 
Parker-Kalon Corp. 
364 West 13th’ St., New York 


Swowe—Essens _ Sale-te ing, 
PP 


Parker Fe hs: Corp 
364 West 13t st., New York 
Sereens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 
Sheare—Hand and Power. 
Double-Duty Mfg. Co., 
Aurora, IIL. 
Marshalitown Mfg. Co., 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheet Metal | ++ cre 


- Pp eo 
Parker-Kalon Corp., 
364 West 13th 8t., 
Sheete—Black and Galvanized. 
American Rolling Mill Co. 
iddletown, Ohio 
Central Alloy “, Co 


lion, Ohio 
Inland Bteel =. Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Come ng Co., 


ilwaukee, Wis. 
Osborn Co., The 4. a 
Cleveland, Ohio 
Taylor Co., N. G., 
Bhiledelphis, Pa. 


Wheeling Co 
Whestine. WwW. Va. 


New York 


Sheete—Iron. 
American Rolling Mill Co. 
. Mid letown, Ohio 
Central Alloy Steel 


lion, Ohio 
Merohant & Evans 
Philadelphia, Pa 


Roofing —Steel— 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 


Sheets—Tin. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Phijadelphia, Pa. 


Sheete—Zine. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Milwaukee Corrugating = 
wheelt c a Wis. 
eeling Corrugatin 
‘Wh — ee ww. Va. 
Wheeling Metal & Mfg. 
Wh heeling, Oy. Va. 


Ghingicn— Lape. 
Sall Mountain Co., Chicago, Ill. 


Shingles—Zinc. 
Milwaukee Corvaqunas Co., 


waukee, Wis. 


Diener Mfg. Co., G. 


) I. 


Sky a 
Lupton’s Sons Co., David, 
Philadelphia. Pa. 
Michigan ees Skylight Co. 
mton Harbor, Mich. 
Milwaukée Goneantion Co., 
Milwaukee, Wis. 


Wilcox Co., 


Peck, Stow & 
Southingten, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Soldering Furnaces. 
Burgess Soldering Furnace C 
Columbas, Ohio 
Clayton & Lambert Mfg. Co. 

Detroit, Mich. 

Diener Mfg. Co., G. “% 
Chicago, Il. 

Double Blast Mfg. Co., 
orth Chicago, Ill. 

Quick Meal Stove Co., 
St. Louls, Mo. 


Soldering Supplies. 
Double-Duty Elbow ae tm 
Special Chemicals Co: m. 


Waukegan, 


. Specialties—Hardware. 
Diener Mfg. Co., G. W., 

Chicago, Ill. 

Hessler Co., H. B., Syracuse, WN. ¥. 


Stare—) Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt oo, =. 
cago, 
Gerock Bros. Mfg. Co. 
st. Louis, Mo. 


Metal. 


D i I Cc. 
unning, Inc., ’ 
Milwaukee, Wis. 
Stove Pipe Reducers. 
Milwaukee Consaquess Co., 
ilwadkee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves and Ranges. 
Oakland Foundry Co., 
Belleville, Ili. 
Quick Meal Stove C 


0., 
St. Louts, Mo. 
Thatcher Co., Newark, N. J 


Tacks, Staples, Spikes. 


American Steel & Wire Co., 
Chicago, I) 


Milwaukee Corrugating Co., 
ay yh Wis. 
Osborn Co., The 74 
levelana, Ohio 


Taylor Co., N. & S" 
Philadelphia, Pa 


Toolse—Tinsmith’s. 
Bertech & Co. 
Ca mbridge City, Ind. 
Chicago Elbow ——— S Peck, m 


Double-Duty Mfg. Pa 


Aurora, Ill 
Dreis & Krump Mfg. Co., 
Chicago, mn 
a 


0., 
Marshalltown, Iowa 
& LL. A. 


Osborn Co., The J. M. 
Cleveland, Ohio 
Peck, Stow & Wilcox. Ce., 
Southington, Conn. 
Unishear Co., The, 


New York, N. Y. 
Viking Shear Co., Brie, Pa 
Whitney Mfg. Co., W. 
Rockford, Th. 
Whitney Metal Too! Co., 
Rockford, Il) 


Torches. 
Burgess Soldering Furnace Co. 
Columbus, Ohio 
Clayton & Lambert nits. Co. 
Diener Mfg. Co., a. W 
Double Blast Mfg. 


Nort 
Quick Meal Stove Co. 


Marshalltown 


Committee, 


Tri 
Fanner Mfg. Co., Cleveland, Ohio 


Ventilators. 


Arex Company, Chicago, Ii. 
Aeolus Dickinson Co., Chicago, Iil. 


Berger Bros. Co 
Philadelphia, Pa. 
Friedley-Voshardt Co. 
p< b Co. _ chiens iL 
ernchen ° 4 
Lupton’s Sons Oo., vid, 
Pntiader hia. Pa 
Milwaukee Corrugating 
ilwaukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa 
Standard Ventilator Co., 
Lewisburg, Pa 
Sturtevant Co., Boston, Mase 
Ventilatorse—Celling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind 
Hart & Cooley Co., 
New Britain, Cona. 
& Fdy. Co. 
Cleveland, Ohio 
Independent Register & . Co., 
ah. ” Ohie 
Tuttle & Bailey Mfg. C 


N 
Sturtevant Co., B. F., Boston, Maes 


Windows—Steel. 
Lupton’s Sons Co., David 
Philadelphia, 
Wire—Electrical. 


American Steel & Wire Co., 
Chicago. 


Wire Hoops. 
American Steel & Wire Co., 
Chicago, Ill 


Wire Rope. 
American Steel & Wire Co., 
Chicago 


Henry Furnace 


Zine. 
Merchant & Evans Co., 
Philadetpaia, Pa. 


New Jersey Zinc Co., 
New Yor. Rg. F. 

Apollo Metal Works, 
La Salle, Til. 


Zinc—Polished 


Apollo Metal Works, 
La Salle, Ill. 





Le CO EP 


May 21, 1927 


WANTS AND SALES 


Any vensty subscri b er to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


Lightning - Rods — Dealers who are 
selling Lightning Protection wil! make 
money by writing us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save = all overhead 
charges. Our Pure opper Cable and 
Fixtures are epieeed y the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. Diddie Company, Marsh- 
field Wisconsin. 

Attention, Mr. Furnace or Stove Man- 
ufacturer, or anyone wishing to get the 
best patent covering warm air or Parlor 
furnaces. Something that will show 
100% more efficiency than anything ever 
on the market. For information write 
W. E. Toler, Pawnee, Okla. 21-3t 

For Sale—Sheet metal shop. Located 
in Chicago. Established 15 years. Good 
paying business. Good reason for sell- 
ing. Priced reasonable. Address—5654 
Wayne avenue, ist Apt., Chicago, ILli- 
nois. Telephone Ardmore 4381.” 21-3t. 


SITUATION WANTED 


Situation Wanted—By first class tin- 
ner and furnace man. Can do in and 
outside work. 25 years at trade. Noth- 
ing but steady position the year around. 
Am married and a good mechanic. Pat- 
tern draftsman. Have always worked 
in a general shop where all classes of 
work has been done, such as custom 
work and jobbing for further informa- 
tion. Address—Box 8, St. Albans, Ver- 
mont. 21-3t 





























Situation Wanted—As tinner expert 
furnace man, plumbing and heating. 40 
years of age and married. Can furnish 
best of references. Job must be steady. 
State your price of wages per week and 
particulars in letter. Address—B-31, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois, 21—3t. 

Situation Wanted—By a first class 
plumber and tinner, also furnace man, 
have worked over 30 years at the trade 
Am married. Want steady position the 
year around. Hardware shop in small 
town up to 3,000 population preferred 
Please state wages. Address Box 663, 
Fargo, North Dakota. 20-3t 

Situation Wanted—In tinshop or com- 
bination tinshop and hardware store. 
Age 45. Married. Sober and good work- 
man. Good furnace man. Address B-33, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 21—3t. 

Situation Wanted—By an all around 
sheet metal worker. Can estimate, detail 
and cut patterns. A first class workman 
inside and out Address B-28, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Llinois. 20-3t 

Situation Wanted—I am an experienced 
furnace installer and sheet metal worker 
and seek employment.’ Am married and 
desire steady employment. For further 
information address Wm. R H. Cooke, 
1523 North Sth Street, Cedar Rapids 
Iowa. 20-3t 

Situation Wanted—By a sheet metal 
worker who can work in or outside. 
Also one who understands pattern cut- 
ting Address—B-30, care AMERICAN 
ARTISAN, 620 South Michigan Avenue. 
Chicago, Mlinois. 21-3t 

Situation Wanted—Young man _ with 
four year's’ experience wants situation 
in sheet metal shop Address—B-3 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 21-—3t 




















AMERICAN ARTISAN 


SITUATION WANTED 








Situation Wanted- -By a ‘first class 
sheet metal worker with twenty-five 
years at the trade as working foreman 
or Bench Hand. Can draft all patterns 
and read blue prints. Formerly from 
Washington, oR Address Metal 
Worker, 313 Western Avenue, Janesville, 
Wisconsin. 21-3t 





Situation Wanted—By competent tin-— 
ner and plumber. Can do anything that 
will come into small town shop. Married, 
34 years old. Also capable hardware 
clerk. State wages in first letter. Ad— 
dress—-B-29, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 20-3t 


HELP WANTED 


Wanted—Union shop foreman. Must 
be first-class mechanic and all around 
tinner and sheet metal worker, who can 
read plans, layout work and manage 
large shop. Must be a sober conscien- 
tious worker. A-1l references required 
Address—Wm. A. Tipton, Ine., 4948-50 
Easton Avenue, St. Louis, Missouri. 

21-3t 

















Wanted—Union shop foreman. Must be 
first class mechanic and all around tinner 
and sheet metal worker, who can read 
plans, layout work and manage large 
shop. Must be a sober, conscientious 
worker. A-l references required. Ad- 
dress Wm. A. Tipton, Inc., 4948-50 Easton 
Avenue, St. Louis, Missouri. 20-3t 





Wanted—A plumber to take an interest 
in a business. Plenty of work to start 
with. New water system instal'ed in 
town. A small capital required but not 
necessary if a willing worker. Can start 
at once. Year around proposition. Wire, 
if interested. S. W. Laceby, Mackina« 
Island, Michigan. 20-3t 





Wanted—Experienced foreman able to 
handle forty to fifty men in sheet metal 
forming department and assembling for 
steel refrigerators; some pattern work. 
Give references. Illinois Refrigerator Co 
Morrison, Illinois. 20-31 





Wanted—An Illinois Licensed Journey 
man plumber. Must be able to do ho 
water and steam heating, also be able 
to take charge of job. Non-union. E V 
Schmidt Pibg. & Htg. Co, 102 Main 
street, Dundee, Illinois 21-3t 
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TINNERS’ TOOLS 


For Sale—One P.S.&W adjustable 
barfolder 20”, good as new, and cost $415.00 
new, $20.00 cash Also one P.S.&W. 
20” gutter beader with adjustable clamp 
body that releases rod when bead is 
formed, $5.00 Address—J. W. Strain, 
114 West 2nd Street, Sedalia, Missouri 

21-3t 











For Sale—A full set of tinners’ tools 
excepting brake, all in A-1 condition, 
including work bench. Invoice $681.46. 
Price for cash, $150; also some Caloric 
furnace parts; Alamo light plant. R 
W. Tyler, 44 White Court, Canton, Illi- 
nois. 19-3t 





Wanted—One only used 8 cornice 
brake. Price right for cash. Lee W. Pan- 
ney, Box 26, Camden, Michigan. 

20-—3t 


SPECIAL NOTICES 


The Rate for Special Notices 
displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg. WASHINGTON, D. C. 








SITUATION WANTED 


To represent a Sheet Metal Manu- 
facturer, and call on tin shops, sheet 
metal workers, furnace shops and job- 
bers of sheet metals. Can furnish ref- 
Know the trade in Wiscon- 
sin and Upper Michigan. Address 
W-23, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 


erences. 


Illinois. 21-1 












































SPECIAL SHORT COURSES 
IN WARM AIR HEATING 


1. Draughting. 
2. Engineering. 


(Class room instruction or correspondence.) 
“e i) e se 


3. Merchandising. (Class room instruction and actual practice.) 
Write for Catalog 


NATIONAL HEATCRAFT INSTITUTE 


202 Main St. 
Peoria, Illinois 





When writing mention AMERICAN ARTISAN—Thank you! 





ee 
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SPECIAL NOTICES 


AMERICAN ARTISAN 


SPECIAL NOTICES 


May 21, 1927 


SPECIAL NOTICES 





SITUATION WANTED 


To represent a Stove or Furnace 
Manufacturer in Wisconsin and upper 
Michigan. Can furnish references. 
—_— about all the dealers. Address 
W-22, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 21-1 





WANTED 


Salesman for sheet metal jobbing 
house to call on trade in middle west 
and Ohio. Exceptional opportunity for 
right man. State qualifications in first 





letter. Address W-25, care AMERI- 

CAN ARTISAN, 620 South Michigan 

Avenue, Chicago, Illinois. 21-1t. 
WANTED 


A RETAIL FURNACE SALESMAN 
who knows the Standard Code, who 
can make his own layouts and best 
of all, who can SELL good Warm Air 
Heating Systems and get the money 
To such a man with a car, 
bonus and 


for them. 
we offer a salary and 
position is open now. The opening is 
just a few miles from Chicago. Call 
Fairfax 8750, Chicago, or write to W-21, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 21-3t. 





WANTED 
FURNACE SALESMAN 


to travel an Iowa territory calling on 
dealers. Must have a successful sell- 
ing record, understand the furnace 
business and be a producer. 

This is a high-class proposition, and 
only men who can make good need 
apply. 

Salary and expenses paid with a 
commission in addition. 

Give your complete record in first 
letter. Address W-19, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 

20-2t. 





WANTED 
SALES MANAGER 


for prominent furnace manufacturer of 
Northern Ohio. The man that is 
wanted must be able to take complete 
charge of salesmen and direct sales. 
Salary to be commensurate with 
ability and high enough to attract man 
of high caliber. Please do not reply 
unless you are in a position to qualify. 


Address W-18, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 

20-3t. 





MANUFACTURERS WANTED 


to Manufacture and Market “Knock 
Down” furnace hood or bonnet. Can 
be assembled or dismantled in three 
minutes. Neat and practical. Address 
W-24, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 





Illinois. 21-1t. 
WANTED 
Experienced Parlor Furnace Sales- 
man wanted for Ohio. Must have 
successful record in this line. The 
Waterman-Waterbury Company, Min- 
neapolis, Minnesota. 21-2t. 





UBEAN HEAT 







NOT LIQUID ti 
NSA CEMEN» 


FIREPROOF ACIOPROOF C1. PROOF 






















DOUBLE SEALS EVERY JOINT 
APPLIED LIKE PAINT 
OVER ASBESTOS CEMENT 








TRIAL 
MAKES JOIN —_— 
— An &-lb. can 
RESET- | er 
TING FURNACE INSALUTE 
(furnace seal- 
ing paint) 


for $2.00 





WITHSTANDS 
WHITE HEAT 
CAL PRODUC 


TE 
116 Sheridan Square 







S CO. 


Pittsburgh, Pa. 





FURNACE SALESMAN 
COVERING NEBRASKA 
wants live side line on commis- 
sion. Address W-20, care 
AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois, 21-Jt. 


STATE 
REPRESENTATIVES WANTED 


to handle complete line of furnace 
fittings for one of the oldest and best 
established firms in the country. 

We want men in all the Northern, 
Southern and Western States to rep- 
resent us either exclusively or in con- 
junction with some hardware or sheet 
metal line. 

Experience in furnace fittings not 
necessary, but acquaintance with trade 
would be very helpful. Give full de- 
tails in first letter. 

Write at once to W-8, care AMERI.- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 10-3t. 





THE STANDARD 
FOR MANY YEARS 
it Pulls Business Your Way ! 


HEN SIPHO UPPLY your 
RERVENTILATOR CE 5, 


rat a he with 
never will have 
re onal 
on hand for 
prompt ship- 
ment. 

Write to- 
day for 
complete 
data 
and prices 
Made only by 


KERNCHEN COMPANY 


Ventila 
Room 1576113 W.WASEL ST, CHICAGO 

















the least in the end. 


free on request. 





“My son, on finishing High School—I want you to come into the business and study to develop the 
newer fields. But first you take this Course with the St. Louis Tech. so you will qualify as a Trade 
En aoe =f as a Sales Engineer. That is what we need 


HERE IS YOUR PERSONAL OPPORTUNITY! 


Night School Students and High School Graduates will find our Courses of Study 
admirably suited to advance them fastest. 
Class Instruction; 30 times faster than purely Shop Trained Men, and it Costs you 


Our Practical Trade Instruction Service also extends to the Mechanic, Apprentice, 
Shop Owner, Foreman, Draftsman, Salesman, etc. 
out of the rut, and get the better things of life. 


Our Coaching works, whether you believe it or not—it works just the same. 
We Coach you in your own Home, Personal, 
Check your choice subject. 
0 SHEET METAL DESIGN AND PATTERN DRAFTING 
O SPECIAL WARM AIR FURNACE HEATING 
0 SHEET METAL CONTRACTING AND ESTIMATING 
0 FAN HEATING AND VENTILATING 


THE $T. LOUIS TECHNICAL INSTITUTE  ©.W.KOTHE, Prin, 4543 Cigyton Ave., St. Louis, Mo. 








nowadays—we have enough gutter snipes, 


We progress you 4 times faster than 


We can show you how to get 


Clear, Direct. Full information mailed 














— 








mJ 





When writing mention AMERICAN ARTISAN—Thank you! 
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How many of your 
dealers will be fortunate 
enough to attend this Big 
Educational Meeting? 


Only A Few—probably— 
BUT—the majority of them, and thousands of 


other furnace buyers—live prospects for you— 
will have this Educational Convention brought to 
them first-hand in the 


JUNE 4th Issue of 
AMERICAN ARTISAN 


i, 


Just a Suggestion! This issue will also carry your message 
effectively to these furnace men. Better arrange for your 
advertising space AT ONCE!!! 


AMERICAN ARTISAN 


620 S. Michigan Ave., CHICAGO, ILL. 


ARTISAN 





CONDUCTOR HOOKS 


 FFICIENT and reliable 


for plain or corrugated 


pipe. Ask for sample and 

No. 27 Catalogue listing 
1} hooks and hangers illus- 
\)’ trated. 


L. D. BERGER CO 


59 N. 2nd St. 
PHILADELPHIA, PA. 








electrical, 
rope, barb- 
ed, plain, 
nails (bright 
and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, 
piano wire, round and odd-shape wire, screw stock, 


concrete reinforcement. Aerial tramways. 
Illustrated books describing uses, FREE 


American Steel & Wire 


Sales Offices: Chicago, New York Company 


and All Principal Cities 











The NEW IMPROVED ‘‘STANDARD’’ 
Rotable Ventilator 


This favorite cone-shaped ventilator 
is now improved in several impor- 
ue) tant points. 
@ The weight of the ventilator body is 
/ now carried on a concave thrust 
) bearing nested in the apex of the 
salen body. This bearing turns 
upon the pivot point of the station- 
ary center rn 
The bronze Guide Bushings are now 
made of non-corrosive bronze which 
minimizes friction and any tendency 
to screech when body is rotating. 


There are other new features. Write 
today for new catalog and price list. 


STANDARD VENTILATOR CO., LEWISBURG, PA. 








Patents pending 























CHICAGO STEEL CORNICE BRAKES | 


STANDARD OF THE WORLD 


THE BEST BRAKE 
FOR ALL PUR.- | 
POSES: Most Dur- 
able, Easiest Oper- 
ated, Low in Price; 
Made in All Lengths | 
and to Bend All | 
Gauges of Metal. | 
Over 23,000 in use. 





WRITE FOR 
PARTICULARS 


DREIS & KRUMP MFG. CO., 7404 Loomis Street, CHICAGO | 
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SAFE, BEAUTIFUL 
ata: Storm-tight 
Lightningp 


Milcor “Titelock” 
American Metal Tile 





Milcor “‘Titelock” Spanish Metal Tile 


SAFE, CHARMING 
INTERIORS, TOO! 








RIVING torrents of rain and sleet cannot penetrate a roof 
of Milcor Titelock Metal Tile. Even lightning is rendered 
powerless, as this staunch armor shunts lightning down 

the rain spouts harmlessly tothe ground. Made of metal, Milcor 
Metal Tile offers no feeding place for sparks. Light in weight, it 
ALL MILCOR _ does not require heavy, expensive roof construction to support it. 


products, includ- 


ae Titelock The first cost of this better roofing material is reasonable. Up- 
now available in keep cost is surprisingly low, because Milcor Metal Tile 


Ricelin sopperet ~— roofs give long, faultless service —théey cannot crack, chip, 
Plastering on Milcor Metal Lath aconda Copperor = break, curl, rot or burn. 
insures firesafe wal!s and ceilings, the famous rust- ° ° , ‘ 
unblemished by cracks or dust resisting For further details on Milcor Metal Tile and other firesafe 
streaks, and safe from rust. metal building products, sign and mail the coupon below 

or drop us a line. It will not obligate you in the least. 














MILwAUKEE CorrRUGATING Company, Milwaukee, Wis. 
Chciago, Ill. Kansas City, Mo. La Crosse, Wis. 


MILCORS 


METAL TILE ROOFING 















































MILWAUKEE CORRUGATING CO., 
Milwaukee, Wis. 


Please send, without cost or obligation, your books entitled 


“Modern Modes in Better Plastering” and “Safe Roofs.” 


y 








Send for these 
Valuable Books! 
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